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Xpnuatodotnon

* To mapov eKMALSEUTIKO UAKO €XxeL avarmtuxBel ota mAalola
TOU eKmtatdevuTikoU €pyou tou HLbaocKovIa.

* To €pyo «Avoilkta Akadnpaika Madnuata oto MaventoTAo
Awyailou» €xeL xypnuatodotnoeL Lovo tn avadlapopdpwon Tou
eKTIALOEUTIKOU UALKOU.

* To €pyo uvlormoleitat oto TmAalolo Ttou Emuelpnolokov
Mpoypappatoc «Exkmaibevon kot Awa Biou MabBnon» kal
ouyxpnuoatodoteital ano tnv Evpwmnaikn Evwon (Evpwmnaiko
Kowwviko Tapelo) kot ano eBvikouc TOpouC.

EMIXEIPHYIAKO MPOIPAMMA ,
EKMAIAEYZH KAI AlA BIOY MAGHZH 3 Ez rIA
EREVIVEN GTNV UOWVWYIL TNE YVWEN
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YNOYPTEIO MAIAEIAL & OPHEKEYMATQN, NOAITIZMOY & AGAHTIZMOY
Evpwmnaikr ‘Evwon EIATKH YINHPEXZIA AIAXEIPIXHZ

Evpwmnaiko Kowvwviko Tapeio , , .
Me tn ouyxpnpatrodotnon tng EAAadag kat tng Evpwnaikng ‘Evwong



E¢etaoTea "YAN

E¢eTaoTéa "YANn oto MaBnua «HAekTpovikn ETTiXeipnuatTikoTnTO» a1rd TO BIBAIO
«HAekTpoviké Eptropio 2010», Twv Laudon & Traver

‘KepaAaio 1 ENMANAZTAZH MOAIX =ZEKINHZE

‘Kepahaio 2 ETIXEIPHMATIKA MONTEAA KAI ENNOIEZ TOY HAEKTPONIKOY EMIOPIOY
‘Kepahaio 6 ENNOIEZ MAPKETINIK KAI AIAOHMIZHX >TO HAEKTPONIKO EMMNOPIO
‘KegpaAaio 7 KOINQNIKO, KINHTO KAI TOMNIKO MAPKETINIK

‘KepaAaio 9 AIANIKEZ NMOAHZEIZ KAI YTTHPEZIEZ 2TO INTERNET

‘Kepdahaio 11 KOINQNIKA AIKTYA, AHMOTITPAZIEZ KAI TTYAEZ

‘Kepahaio 12 HAEKTPONIKO EMIOPIO B2B: AIAXEIPIZH AAYZIAAYX TPODPOAOZIAZ KA
2YNEPTATIKO EMITOPIO



OcpaToloyia pabnuaToc

Eiocaywyn

EnixeipnuaTika povteAa

2UMNEPIPOPAa katavaAwTn kal O1adikTuo
Enmkoivwvia kar npoBoAn oto yngiako nepialiov

MeTpNON anoTEAEONATIKOTNTAC NAEKTPOVIKOU HAPKETIVYK KAl
NWANCEWV

Aiaxeipion nAnpo@opiwv Pe Tnv Xpnon ERP & CRM cuotnuatwy
KIvTO NAEKTPOVIKO EUNOPIO

HAekTpoVIKEC ayopec B2B, diaxeipion aAucidac Tpopodoaiac Kal
ONUONPAciec

Anuioupyia a€iac kal oTpaTnyikn oto di1adikTuo
>x€010 OpAoNC & ENIXEIPNHATIKO NAGVO



HAekTpovIKO Enixeipeiv &
Eunopio

HAEKTPOVIKO EUNOPIO

«H d1adikacia ayopac, nwAnonc N avraAAaync
NPOIOVTWYV, UNNPECI®V KAl NANPOPOPIWV LUECW
UMOAOYIOTWV.

HAEKTPOVIKO ENIXEIPEIV

»Evac eupuTepoc opiopoc Tou HE, nou nepihapBaver ox1 povo
TNV ayopa kai Tnv nwAnon ayabwv kal unnpeoinv, aAAd
eniong TNV €EunNnNPETNON NEAATWYV, TN CUVEPYAOCIA HE
EMYEIPNHATIKOUG ETAIPOUC KAl TNV NPAyUaTonoinon
NAEKTPOVIK®WV CUVAAAAQYWV HECA OE EVA OPYAVIOHO.
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ETTIXEIpNUATIKA JOVTEAQ OTO
NAEKTPOVIKO TTEPIBAAAOV

ZTPATNYLKN

Emuelpnuatiko
LLOVTEAO

Emiyelpnuatikeg
SLadIKaoleg




OpIouOC

0 Mo neBo00C Yo OECOYmYT) EUTOPIKDOV OPUGTNPLOTITOV,
ue Pdon TNV omotla Lo ETOPELN LTOPEL VO TTOPAYEL EGOON!
Y10l VO VTTOGTNPICEL TOV E0VTO TNG.



Business model canvas in 2
minutes

Key Partners (5 f'. Key Activities
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Business models

HAekTpovika Kartaotiuara (E-shops)
HAekTpOVIKEC NpounBeiec (E-procurement)
HAekTpoVIKEC AnuoTtTpaciec (E-auctions)

0 HAekTpOVIKA TTOAUKOTOOTAMOTA (E-malls)
0 AyopéEc Tpitwv (Third party marketplaces)

0 MNapoxeic uttnpeoiwyv uttooTnpicng (Value chain service
providers)

0 Mealteia TTANPOPOPIWY, EUTTIOTOOUVNG KAl AAAWYV UTTNPECIWV
(Information brokerage, trust and other services)

0 KaBopiopoc Tiunc (Name-your-own-price)
0 MapkeTivyk ouvdeaonc (Affiliate marketing)
0 Ouadikec ayopeEg (Group buying)
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Alaviko HA. eumoplo

Exhibit 3.1 E-Tailing as an Enterprise EC Syste

Distributor ‘

The E-Tailer Enterprise
Finance, Accounting, HEM, IT

llllb

Facing Supplier/Distributor/ Internal Operations B2C and Customer-Facing
Business Partner Objective: Facilitate internal Applications

Objective: Optimize operations & increase Objective: Optimize business
relationships with business productivity relationships with customers;
partners and reduce cost of increase service

goods sold effectiveness and sales



ATTo0lapecoAaBNON:
E¢caleipyn Twv yeocaloviwyv

[opadomaxi aivolda aklog
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Adlvoldo aglog perd v eEEaAen)m peoaloviwy




Ti ennpeadel Tnv online cupnepipopa TWV
KATavaAwTwV;

Logistics Support of Approval

Third Party Seal / Vendor Reputation ‘

Customer Service

Trust in Web shopping

Pricing Attractiveness ™

Repeat Web Purchase

Web Site Store _ Customer Satisfaction (Brand Loyalty)
/ \\
Security
System Speed of Ease of | | Content,
\ Reliability Operation Use Quality
/ k \
Privacy Transaction Safety Format Timeliness

/ ] \ Relieﬁity

Authentication Integrity Non-repudiation

Completeness

P N



AMec ta&vounoelc:
AyopaoTikn owaoikaoia & ocvumeprpopa

Avaykn

Avalntnon mAnpoeopIiwyv

ACI0AOYnon evaAAaKTIKwWV AUCEWV

Xpnon

MeTa-ayopaaoTiKn CUUTTEPIPOPA



Website design &
development




ANNAEMIOPACTIKO PHAPKETIVYK
Kal eEaTouikeuon

= O1 emxeipnosic enevdououv O€ TEXVOAOYIEC eEaTopikEUONC, UE TNV
AOVYIKN OTI NAPEXOVTAC TO OWOTO MPOIOV OTO OWOTO NEAATN Kal
OTO OWOTO XPOVO, UMNOPOUV va £EUNNPETOUV TOUC NEAATEC TOUC
KaAUTEpa, va au€avouv TNV IKavonoinon TwvV NEAATWVY, vd
0IKOOOLIOUV OXECEIC EYNICTOCUVNC KAl va au&avouv To N0COoOTO
MOTWV NEAATWV, Nou dnuIoupyouv enavaiapuBavoueveC ayopec.

s OI TexvOAOYieC eEATOUIKEUONC ENITPEMOUV OTIC ENIXEIPNOEIC TNV
Napoyn €EATOMIKEUPEVWY XAPAKTNPIOTIKWY NOU KupaivovTal ano
TNV anAn NPoBoAn TOU ovOUATOC EVOC NEAATN OE WA I0TOOEAIDQ,
oTnNV NAONYNON OTOV NPOCWIIKO NAEKTPOVIKO KATAAOYO
NPOIOVTWV N aKOJN KAl OTnV npooapuoyn Twv MpoiovTwyv JE
Baon Tn Babia kKaTavonon TWV avaykwyv TwV XpNoTwV Kal TwV
oupnepipopwv Touc (Kramer, Noronha, kai Vergo, 2000).



Tponol

i OIaPnUIONC

v Web marketing

v Emall marketing

v Mobile marketing

v Soclal media advertising

v Search engine marketing



To site pou
«nouAasr»; (Web
analytics & Conversion
Rate)



Alaxeipion NANPOMOPIWV UE THV
xpnon ERP & CRM cuoTnuaTtwv



ERP cuotnuaTa

‘Eva cuotnua ERP (Enterprise Resource Planning):

= ATTOTEAEI hia akoAouBia atrd aueoca uAoTroinNoiua
TTAOKETA EQPAPUOYWYV, TTOU KOAUTITOUV OAEC TIC
AEITOUPYIEC UiaC €TTIXEIPNONG KAl OIABETOUV TNV
QTTAPAITATN EUAUYIOIA YIa TN OUVOMIKA TTPOCAPUOYN
TOUC OTIC ATTAITAOEIC KAl TIC HETABOAEC TTOU
oupPaivouv o€ auTn

. TTAPEXEI OAOKANPWMPEVEC TTANPOPOPIAKEC AUCEIC VIO
TNV KOAUTEPN Kal aTTOO0TIKOTEPN OlaXEIPION KAl
TTPOYPOAUMATIOUO TWV TTOPWV

= OIVEI TN OUVATOTNTA OTNV ETTIXEIPNON VA AEITOUPYNOE
OUVTOVIOUEVA OQV EVIAIO OUVOAO,KaB0dnyoupevn aTro
TIC TTANPOPOPIEC TTOU OEXETAI ATTO TO TTEPIBAAAOV.



Alayeipion Twv Zxéoewv Je Toug MNMeAarteg

* Unified view of customers
* Consistent message to customers
* End-to-end customer care

* Long-term customer relationships
* Identification of best customers



KivnTto EuTTopio Kal AieioduTIKN
YTTOAOVYIOTIKN

Baowkeg evvoleg

Ytodoun

SMS

Eumntopio faoel Oeoncg

Mobile coupons / barcodes

Emtavénuevn mpayuatikoTnTa 0To KV TO

61 atoOnon

Aopatn vrtoloylotikn (E€vumva omimia, cuokevee kat
AVTOKIVNTA)

Mobile apps



EpodiaoTikn aAucida

HAeKTPOVIKEC ayopec B2B,

dlaxeipion aAucidac TpoPodoaiac Kal
ONUoNPaciec



KaTnyopiec B2B

TABLE 12.2 OTHER CHARACTERISTICS OF NET MARKETPLACES:
A B2B VOCABULARY

CHARACTERISTIC MEANING

Bias Sell-side vs. buy-side vs. neutral. Whose interests are
advantaged: buyers, sellers, or no bias?

Ownership Industry vs. third party. Who owns the marketplace?
Pricing mechanism Fixed-price catalogs, auctions, bid/ask, and RFPs/RFQs.
Scope/Focus Horizontal vs. vertical markets.

Value creation What benefits do they offer customers or suppliers?
Access to market In public markets, any firm can enter, but in private

markets, entry is by invitation only.




e-procurement

XAPTHZ AIAAIKAZIAZ NMPOMHOEIQN

‘Eykpion MapayyeAia MNapaAaBn

Anaitnon

Eupeon

NAnpwpn AvaAluon

EpyaAeia AieukdAuvong NpopunBeuTtav

| | |
HAEXTpOVIKE | Anhoi kardAoyor | | ADOEIG HAEKTROVIKMDV Autoparonoinpévog | avaa EEOSwV
SupBaceiC 8 | ¥ ' nlpohme_eldw 2 | rpénoc avniaroixionc |/ (Spend Analysis)
| ZOvlera Mpoidvra | | (In-house or hosted) TOU TIOAOYIoU |
Amioeg Npoogopayv B+  Kal Ynnpeoieg ' MPOX‘Y‘EMOC KaITNG |, Alaxeipion
Npopndeiwv | | A%opéq napaiaBic | TupBoAaiwv
© Inpavnka © (ISwnikeg 1) Anpdoieg) .
HAEXTPOVIKEG | ZupBodraia | | Anddoon
NpounBzieg l | Ylé(g?(om ouoTHpaTa ' NpopunBzuriv
Alaxeipi X .
Zup &ooltcinv | ' |
| |
| |




O1 dnuonpaciec wC PNXAaviouol
ayopwv

e Mia Onuostpacia eivatl Evag Unyaviouog tne ayopag, ov YprolUomolel
LA AVTAYWVIOTIKT] O1001KA0Ta KOTA TV 0JTI01A EVAC TTWANTINC OEXETAL
akoAoVO1aKEC TTPOOPOPEC ATTO ayopaoTeC (mpowdnTikn) 1 evag
AYOPAOTNC OEXETAL TTPOOPOPEC ATTO TTWANTEC (AVTIOTPOPT)

e https://www.youtube.com/watch?v=MTKmZrpi39s

e [Ieproprouol mapadoolakwv offline Snuompaciwv;

e AUVAUIKT] AITO000T) TIUNG =2 TIUEC TTOV AAAALOVYV Ue PAoT TIC OXEOELG
TIPOCPOPAC KAl {1 TNOMNC AVA TTACA Y POVIKT] OTIYUN

e 'Evag mwAntne kot toAArol ayopaotec: IlpowOntikn 2 AyyAkn (n Tiun
avePaivel) / OAavokn (n Tiun katePaivel)

e 'Evag ayopaoTr¢ kal mtoAAol mpounBevteg: AVTIOTpO@N =2 UEIWVOLV TNV
Tiur akolovBiaka (kvpitwe B2B 1 B2G)

e To povteAo kaBopropov Tiung (priceline.com)


https://www.youtube.com/watch?v=MTKmZrpi39s

Enixeipnoiakn ZTpaTtnyikn

s XTPATNYIKN: Mia yevikn peBodoAoyia yia To nwc
UIa ENIXEIPNON NPOKEITAl vd avTaywVIOTEl, MOIOol
MPENEI va €ival ol 0TOXOI TNC Kal rnoia oxedia Kai
NOAITIKEC 6a XpEIAOTOUV WOTE va ENITEUXOoUV

auTol Ol OTOYOI.

= Bgon

« trade-offs

=  KEPOOPOpIa
« aéia

s XTPATNYIKN NAEKTPOVIKOU EUMNOPIOU: N
OIaUOPPWON Kal N EKTEAECN £VOC OpaPATOC YId TO
Nwc KIa VEA N unapyxouoa £TAIPEId OKOMEUEI Va
KAVElI NAEKTPOVIKEC GUVAAAQYEC.



‘ExBepa 13.3 MovtéAo Auvapewv Tou Avraywviopou Tou Porter: Mg 1o Internet Ennpeadel

_Tnv Aopr Tou KAadou

(+) Kavovtag 6Ao Tov KAGOO TiLo arodoTIKe,
10 Internet propel va avantuget 10
HEYeBog ™G ayopds.

() H e€anmiwon twv npooeyyloewv tou

Internet dnploupyei VEEC AMEINES

urnokataoTaong

AyopooTEg
AuamipaypaTeuTiki duvapn Twv AlgnpaypateuTiki  AlGnpaypaTeuTiki
mpopnBeuTev duvapn TV duvapn Tov
Kavahiwv TEAIKQV XpNoTWV
(-) H tpogodooia pe mv xprion tou Internet (-) Mewvel Tig BiaQopeS avapeoa o (+) EEaleigel Ta (-) Metapepel my
Telvel va auénoet v dlanpayuateuTike avTaywvioTee, kaBwg ot TIPOOPOPES duvard kavaia dlanpaypaTeuTikni
duvayn o€ oxEan LE Toug TPoUnBEUTES, avtypagovrat Kat and alAoug 1 BeATlwvel my duvapn otoug
av kat propel enione va dwoel aToug (-) O avraywviopog eotidletat kuping dlanpaypateuTik TEAIKOUG
MpopnBeuTeS npoopacn oe OV TN duvapn og KATavaAWwTES
MEPIOOGTENPOUS MEAATES. (-) Enektelvel my ayopad YEwYpapia, gxEQM HE Ta (-) Mewvel o
(-) To Internet mapé€xet €va kavaAt ya va au&dvovtag Ttov aptBps Twv napadooiakd KOOTOG QAAQYNQ
MPOOEYYIOOUV 0L POUNBEUTES TEAIKOUG avTaywvioTwy Kavaiia
XPNOTES, HEWVOVTAG ETOL TV IOXU TwV () Mewwvel to petaBAnto kootog o
EVOIGUETWY ETAIPEIWY. OXEOT He To JTabepd KoaTog,
(=) Ot ipopnBeteg Héow tou Internet kat auvEavovtag Ti¢ TUECELS YIa
HEOW TWV YN@LaKwy ayopwv Telvel va EKTTTWOELS TIIWV

divel o' 6Aeg IS eTaipeies da
npoopaon o€ MPopnBEUTES Kal va wBEl

TIC TIPOHNBEIES TTPOG TPOTUOTIOKEVA "5
MPOIoVTa, Ta OTI0la HEWVOUY TV _ , (-) Mewwvet Toug ppaypoug 106dou, 6Mwg my
dlapoponoinan ! | Unap&ng NwANT@Y, TPOOTIEAQANC UE Kavaila

(+) O pewpevol ppaypoi £l06dou Kal o Kal Quakwv rayiwv. Oudnnote eEahelpel 1
no)x}ankaomqudq TWv uvmvmvmu’)y ®paypoi £10630u OLEUKDAUVEL n rexvq)\oyiu Tou Internet pELLVEL
HEI@VEL TV BUvaun Twv TpounBeuTwy TOUG @paypous eoddou

(-) Ot epappoyeg tou Internet duokoAa

MAPAUEVOUV AMOKAEIOTIKNG Xpriang, and
TOUG VEOEIOEPYGHEVOUG

(-) Mia mAnppdpa VEOEIOEPXOUEVWY EXEL UITEL
LEoa o€ TIOAOUG KAGDOUS




H diadikaoia oTpaTnyikou
oXe01a0UOU

‘Evapén
OoTPATNYIKNG

AnoTipnon Alapoppwon
oTPATNVYIKNG OTPATNYIKNAG

YAonoinon
oTPATNVYIKNG




Mapadeiypa SWOT

Avvaueig

‘T'vwo1tr otnv ayopd — otadetel
mtopovg (Leyain emyeipnon)
IIeprocotepo eveAiktn (Likpn)
*KaAn opyavmon twAncewv
*KaAo 01ktvo dtavoung

*Ewkova mototntag

ITapayel Ta mpolovta eyywpla

Advvauieg

*M1kpr) ETTIYEIPTOT) OE OXEOT LIE TOV
AVTAYWVIOUO

* AVETTAPKT) OPYAVWOT| TWATCEWV
*AViKavOoTnTa ﬂpocr)\mpr]g
Ka'ta)\}\n)\ov ﬂpoowmkov

*Kaxkr) elkova og 0Tt agpopd TNV
TTO10TNTA

* AVETTOLPKEC OTKTLO O1AVOUNC,
eELMMNPETNONC TTEAATWV

Evkaipiec

IIpoo@patn cuyywvevon He AAAT
emyelpnon (olkovouleg KAlpakag)
T UVAAQYUATIKEC TO0TIUIEC KAVOUV
TOL TPOTOVTA TS PONvoTEP

ATTEIAEC

*MeyaAlvtepocg meAatne e€ayopaoce
EVAV ATT0 TOUC UEYAAVTEPOVC
AVTAYWVIOTEC

*EEVOL AVTAYWVIOTEG
KATAOKELALOVV EPYOOTAOL0 OTNV

YWPA-EO0PA TNC ETTLYEIPTONC




MOVTEAX YPEWONC GTO e-EMYELPELV

v MoVTEAO TWANCEWV TTPOIOVTWV

v MovTtélo cuvSpoung

v MovteAdo xpEwonG pe faon TN cuVaAAXYT)

v MoVTEAO SLOPTULONG

v Movteda yopnyiag



Oplopoc Emysipnuatikov Xyediov

To emiyelpnuatiko oxedo (business plan):

v TPoodLOPLLEL TOUG OTOXOUC LG ETILYELPTONG

v TEPLYPAPEL TO OXEDLO TNG YL VO TOUG UAOTIOLOEL

v EK@PAELYPATITA TN CTPATNYLKN TNG ETLXELPTIONG KAL

v TOV Xaptn mopelag (road map) .



TuTtrol [NAnpo@opIakwy 2UcTNUATWY

KIND OF GROUPS
INFORMATION SERVED
SYSTEM Strategic / ,'

FUNCTIONAL Sales and Manufacturing  Finance and Human
AREAS Marketing  and Production  Accounting Resources



