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EIAIKOZ AOIrAPIAZMOZ

o
KONAYAIQN EPEYNAZ I(Imo

Innovation Intermediaries

Avamtuéng deélotnTwy Kal dnuiovpyia
AVTILOTOLXNG KOVATOUPAC TTPOG TNV

KAwoToula KAl TNV EMXEpNHATIKOTNTA
(Capacity Building)

Emuxelpnuatika Zappatokupiaka (Boot Camps)

Epyo: SUB2: «[Mavemiotnuia Aptoteiac» ue Kwdiko OlNZ TA 5180665 oto Taueio Avakauyng kat Avlektikotntag «<EAAada 2.0» To Epyo
vAomoteitat oto mAaioto tou EOvikoU Zxediou Avakauyng kat Avlsktikotntag «EAAGda 2.0» ue tn xpnuarodotnon tng Eupwmnaikng
Evwong - NextGenerationEU.

IR Ve Tn xpnuaro5otnon
LA TN Eupwiraikiig ‘Evwong
i NextGenera tionEU
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Evol eTILXELPNUOATIKO MOVTEAO TIEPLYPAPEL TNV AOYLKN UE
EmueLpnuotiko TNV omola pa enxeipnon SnULoupyel, mpoodEpeL Kat
MOVTEAO . Seopelel afla ) aAA\WC «...twC pLa eTixeipnon Byadet
Aedptar, (Osterwalder kat Pigneur, 2010)

KapBac emiyetpnuatikol povtelou (Business Model
Canvas): EpyaAeio pe evvea dopuika otorxeia (bulding
blocks) ta omotla amapti{ouv Eva EMLXELPNUOTLKO
LLOVTEAO



Baaikoi
2 UVEPYATEC

(Key
Partners)

Baoikéc
NpaoTtnp16-
TNTEC

(Key
Activities)

Bagikoi TTopoi
(Key
Resources)

TTpoTaon Aia
(Value
Proposition)

v

2. XEOEIC HE
TTeAdTeg
(Customer
Relations)
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AikTua
(Channels)

L

AYOpEC
2.TOXOl
(Customer
Segments)

& # Dopn KéaToug
(Cost Structure)

Poé¢ Ecodwv
(Revenue Streams)

Osterwalder and Pigneur (2010)




Emuyelpnuatiko Ayopig oTOXO!
MOVTEAO

2€ TIOLOUC TIEAQTEG KAL XPNOoTeG amevBuvopaaoTe?



Emuyelpnuatiko

OO NOUAEWNR

MOVTEAO

AyopEg otoxoL
‘Npotaon atiag’
‘KavaAia’

YXEOELC UE TIEAATEC

Poéc ecodwv

Baolkol mopot

BaolkEG SpaOTNPLOTNTEG
Baolkol cuvepyateg
Aoun KOOToUC

KaBe emnuxelpnon npemnel va anodoaciosl mola
TUAMOTO NG ayopac Bo mpoomnmabnoesl va
eEunnNpeTNOEL. =

Oo TIPETEL VA TIC KOATOVELUEL OE SLOKPLTA TUNMOATA LLE KOLVEC
QVAYKECG, CUUTIEPLDOPEC N AAAA XAPOKTNPLOTIKA (segmentation)
Kat vo amodoaocicsl mola TURpata Ba  efumnpetnosl. Xtnv
ouvexela Ba mpoomabrioel va KOTOVONOEL TIC OVOYKEC TWV
OUYKEKPLUEVWV OAdWV TTEAATWV.

EVOELKTIKEC ayOpEC OTOYOL:

* Ayopa KatavaAwTtwv.

* Mikpn e€eldilkevpevn ayopa (niche market).

* TUNULOTOTIOLNUEVEC OLYOPEC.

* ALalpOPOTIOLNEVEC AYOPEC.

* MAatdopuec moAAwv pepwv (multi-sided platforms).

Av Exete MOAAEC ouadec otoyoucg erttAe€te o€ autn T PAOCN TIC
TPELC KUPLOTEPEC.
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Daily Wlaiie

Latest Headlines | Australia | Video | University Guide | Deep Dive | The Crime Desk | World News | Debate | Weather

MOVTEAO HELMI

NEW

COLLECTION [iststtiss

AUTUMN/WINTER 2025

SHOP NOW

Kévrpo Sévuv MNMiwoaov
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Ta padnuata Eekivolv

100%
gmTuyia

. O€Aelg popla yia AZEN n IELTS yla petantuxlakd; O¢ amia va
‘ fﬁ? pdaBelg; Zekiva onpepal
-

Apxapiol ka B2 Man ANOIKTO Trance =
100% EQZ

X _— KAI €100
Pride plummets across Sir Keir Starmer's | everjoursearcr
Divided Kingdom - as poll reveals
'frightening' decline in public happiness B omenterTwo

Trodzpb npoldy

18+ | TAPAKANOYME
MAI=ZTE YTIEYOYNA

By DAVID CHURCHILL, CHIEF POLITICAL CORRESPONDENT

/4 4
Avopsq GTOXOI' PUBLISHED: 00:01 GMT, 7 November 2025 | UPDATED: 08:55 GMT, 7 November 2025

’I‘IpéTaon aglag’ FER RN =[] 32 e3.3k

shares View comments

! KQV G.Al.a’ 2TABePO NPOoLOY PEUUATOG
, , AEH myHome EnterTwo
YXEOELC UE TEAATEQ

National pride has plummeted and society is more divided than ever in Keir Starmer's
Britain, a major study has found.

I 14
POE(; 8006 wVv In findings which will send alarm bells ringing in Downing Street, eight in ten said
B ] ’ they felt the nation was divided - up five per centage points from two years ago and
OlOLKOL T[OpOl. ten points from 2020.

BaolkeC SpaoTNPLOTNTEC
Baowkol ouvepyateg
Aoun KOOToUC



Emuyelpnuatiko Nporaon afiag
MOVTEAO

[lati oL TTEAQTEG VO ayOpATOLV OTIO EMAG?



s KaBe mpoiov/ umnpeocio mpoomabel va AUoEL | & =
ETxelpnpatiko EVa «TPOBANUa».

HOVTEAO

Mpotoon atloc eival po Seopun wheAewwy mou amoteAel Tn Paoikn
ETIYELPNUOTOAOYLA AVOLDOPLKA LE TO YLATL VO AYOPACEL O TIEAATNC
10 tpoiov/unnpecio (AUveL TPOBANUA, LKOVOTIOLEL avaykn). Me
aAAa Aoyla elval n amavtnon otnv Epwtnon tou nteAdtn: “Iati va
ayopaocw amno eceva,”

EvSelkTika: v AloOnTkn
L Ayoptc otérol v’ IKavoToLnon HLoC aVAyKnG v'Brand name / Status (tou
2. ‘NMpétaon afiac’ v Amnodoon KATAVaAWTH Ao tn xprion)
3.  ‘Kavaiwa’ , ) v : '
4. IXEOELG UE TMEAATEG v MNapapetpomnoinon (6UVQTOTHTO‘ BeAtiw HEVR TN
5. Poég ecodwv TIPOCOAPHOYAC OTLC AVAYKEC KABs v Melwon KOOTOUC XPAONC
6. Baolkol mopot A ) ) )
7. Boowkeg Spaotnplotnteg TEAQTN v EukoAia - Xpnotikotnta
8. BoaowKol OUVEPYATEC \/AO'CI)éL}\ELa v I‘IpooBaotuémta
9. Aoun KOoOToUuC



Emuyelpnuatiko
Ilowé;\ 0 4

SAFETY. © &

A NEVER ENDING
VOLVO COMMITMENT

Ayopéc oToYOL
:ﬂpétaon aﬁaq'
‘Kavaiio!

SXEOELG E TLEAATEG

Poég ecodwy

Baotkol mdpot

BOOLKEC SPAGTNPLOTNTEC
Baowkol ouvepyateg
Aour KOGTOUC

©ONDOAWNE
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Emuyelpnuatiko 2

HovtéAo help(s)
who want to

BaolkeC SpaoTNPLOTNTEC
Baowkol ouvepyateg
Aoun KOOToUC

1.  Ayopéc otdyol -
2. ‘Npotaon agiac’

3.  ‘KavaAw’ a n d

4. IXEOELC UE TIEAATEQ , -
5. Pog€cecodbwv

6. Baolkol mopol

7.

8.

9.



Emuyelpnuatiko

OO NOUEWDNRE

HovtEAD ¢

AyopEC oToO)OL
‘Npotaon agiac’
‘KavaAia’

YXEOELC UE TIEAATEC

Poéc ecodwv

Baowkol mopot

BaolkeC SpaoTNPLOTNTEC
Baowkol ouvepyateg
Aoun KOOToUC

To [mpoiov/unnpeoio]

BonBaeL [ayopa otoyo]

nov [FeAovv/avalntouv]

/o O [ )i

Kawva [.......... )i

o€ avtiBeon pe [avraywviouo].



: To [mpoiov/unnpecia — H Yrnpeoio Metapopa
ETUELPNHOTLKO [mpoiov/urnp P popag]

OVTEAO , o , ,
: e BonBaeL [ayopd otoxo — Adnvaioug mou avrjkouv

o€ euntaveic ouadec]

nov [avalntouv uetakivnon]

va [uetapepBouv ue aopalieia amro tov Covid19]

AyopEC oToO)OL

‘Npotaon agiac’ ) )

Kavahiar Ko va [eéurtnpetndouv aueoal
YXEOELC UE TIEAATEC

Poéc ecodwv

Baoikol mopol ’ , ,
BaOLKEC SpaoTpOTTES o€ avtiBeon pe [ta Padio Taél].
Baowkol ouvepyateg

Aoun KOoToUuC

OO NOUAEWNRE



Emuyelpnuatiko KavaAia
MOVTEAO
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MOVTEAO

AyopEC oToO)OL

‘Npotaon atiag’
‘KavaAwo’

YXEOELC UE TIEAATEC

Poéc ecodwv

Baolkol mopot

BaolkEG SpaOTNPLOTNTEG
Baolkol cuvepyateg
Aoun KOOToUC

.....

O Ttpoémoc pe Tov omoio pa eneipnon|
npooeyyllel TI¢ opadec meAatwv (BA. ayopa
OTOX0C — AOMLKO Ztolelo 1) ou €xel eMIAEEEL
KOL TIWC TIPOOCHEPEL TNV TPOTEWVOUEVN OEoUn [

wdelewwv TnNC mpotaong asiac (Aouko 2tolxeio
2).

H vAomoinon pumopel va mpaypotonolnBel eite amod tTnv eMxeipnon, eite
QMO CUVEPYATEC. Oa TIPETEL VOL TPOOOLOPLOTEL O OLITOTEAECHATIKOTEPOC
ouvluacono¢ otn Baon tou dsiktn KooTouc/wdEAELAC.

M.x. 6 mpooAaBw nwAntn N Ba KAVW LOVOC OV TTWANCELC;
NwAntng: Exel eumelpia o MWANOCELS, KOOTL(EL TTAPATIAVW, EXEL

TEAQTOAOYLO
Movog pou TwANCELS: Z€pw TOAU KOAA TO Ttpoiov Kol Tt aAAo

UTOpPEL va KAvel n opada, Odev UMOPwW VO OCUYKEVIPWOW OTLC
nwAnoeic (yuati kavw aAAla 10 npaypata tTavtoxpova)
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MOVTEAO
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AyopEC oToO)OL

‘Npotaon atiag’
‘KavaAwa’

YXEOELC UE TIEAATEC

Poéc ecodwv

Baowkol mopot

BaolkeC SpaoTNPLOTNTEC
Baowkol ouvepyateg
Aoun KOOToUC

Ta «KavaAia» €xouv mevte SLodoXLKEC PAOELC:

<
[Ee—

1. Evnuépwon: MwG EVNUEPWVEL N ETXELPNON T OUAOEC
neAatTwyv (/T.y. TTPOOWITIKEC OCUVAVTNOEL(, KOTOXWPHOELC, e-
mails, dtavoun euAdadiwv).

3. Ayopa: [Mw¢ pmopoulv oL TeAAte¢ va TmnpopnBsutolv 1A
npoiovta/unnpeoiec (my. @uoOlkd Kkataotnue, e-shop,
QAVTUTPOOWITOC-OUVEPYATNC).

4. Napadoon: NMwc mapadidbovtol ta mpoiovta/vnnpeoiec (m.x. Ue
(PUOLKN TTOPOUTIO, UE UETOPOPLKN, TOXUOPOULKWC).

5. E€umtnpétnon petad tnv nwAnon: Nwc eéumnpeteital o MEAATNG
HETA TNV TwAnon (m.y. eyyunon, thAspwvikn eéurmnpétnon,
dwpeayv service).



Owovopia Kovoipwv

oTto 45% £WC 55%

EmXELPNHOTLKO
IlOVTE'AO economy TnA. Kévepo: 210 52 47 515 - 6936 701 401
APOLLO 12
Emavaoraon !

KaTi Movadiko !
Oixovopia Kauaipwyv amé 45% éwe 55%

‘EXOUME HIa OUOKEUR TTOU JE TNV ATTAPCITNTN
emegepyaaia dnuIoupyei eEaEpwaon oTnV Kauaiun UAN
TTOU TTEPIEXEL. ME TNV TOTTOBETNON OTO KATAAANAO
ONMEIO TOU AUTOKIVATOU, BIGUETOU TNG TTOAAATTANG
EI0AYWYNG, EICEPXETAI OTO XWPO KAUONG KAl £XOUUE
KOTATTANKTIKG ATTOTEAEOUATA !

Avopéq GTéXOL » Meiwvel Tnv KatavaAwon Kauagigou atré
‘ , f 45% €wg 55%
I_IpO'SOLOr] OLELOLC » Augavel Tnv ITrrroduvapn 15%
] ‘KovSao!’ » Meiwvel Ta Kauoaépia 70%

Agv gival eTiKivouvo yia Tov odnyo f 1o

YXEOELC UE TEAATEQ QUTOKIVNTO OAC

Poéc ecodwv

Baowkol mopot

BaolkeC SpaoTNPLOTNTEC
Baowkol ouvepyateg
Aoun KOOToUC

EAGTE yia pia Awpeav Eideign, yia va
OIATTIOTWOETE TTOOO ATTAS Eival KAl JE TTI0 TPATIO
OOUAEUEL. Oa eKTTAQYEITE !

To KIT KOUTTAE KoaTilel : 245 supw

©®ONOUAWN R



Emuyelpnuatiko
MOVTEAO

Nopaywyo( —=—  XOVSPEUTOPOC ALQVEUTIOPOC KatavaAwtig

Mapaywyog > AVTLITPOOWTOG Xovépéumopog ALOVEUTTOPOG KatavaAwtig
AyopEC oToO)OL
‘Npodtaon ofiac’ Bitapiveg Avuneéownoq (Dapp.'a- dapuakeio KatavaAwtig
‘KavaAwa’ Xwpag KotoOnkn

YXEOELC UE TIEAATEC

Poéc ecodwv

Baowkol mopot

BaolkeC SpaoTNPLOTNTEC
Baowkol ouvepyateg
Aoun KOOToUC

OO NOUAEWN R



Emuyelpnuatiko IXEOEIC HE TIEAATES
MOVTEAO

TI OXeo€IC Ba AvATITOEETE PE TOLC TTEAATEC OAC?



Emuyelpnuatiko

O oo NOUARWNE

MOVTEAO

Z

AyopEC oToO)OL

‘Npotaon atiag’
‘Kavaiwa’

IXECELG ME TLEAALTEG
Poéc ecodwv

Baolkol mopot

BaolkEG SpaOTNPLOTNTEG
Baolkol cuvepyateg
Aoun KOOToUC

To €ido¢ Twv OYéoewv TIC oOmnoleC |
eTixelpnon ermBupel va €xeL pe kaBe pla amo
TIC opadec meAaTwV.

uuuuuuuuu

EvOelkTika 16N MEAATELOKWY OXECEWV:
v MNpoowrikn e€urtnpétnon (m.y. TwAnTec)

v E€atopkeupévn  efumtnpétnon (key account manager .y.
SLOPNULOTIKEC)

v’ Self-service
v/ AUTOMOTOTIOLNMEVEC UTINPECLEC (1T.x. MwAnoeic uéow Stadiktiov)

v «Kowotntec» (communities) - Sltoxelplon ox€onc HE Kowotnta
avVOPWTIWV HLE €va KOLVO XapaKTNPLOTLKO/Ttaboc.
v Juv-6nuioupyia (co-creation), Omou Oa TPEMEL Vo UTIAPYEL

ouvepyaoia pHE QAN emeipnon vy va mapadoBel n
TPOTEWVOLEVN dEOUN WPEAELWV.



Emuyelpnuatiko Poig €505V
MOVTEAO

ATIO TIOU TIPOEPXOVTAL T €000 TNG ETLXELPNONG?




Emuyelpnuatiko

LN U R WNE

MOVTEAO

AyopEC oToO)OL

‘Npotaon atiag’
‘Kavaiwa’

YXEOELC UE TIEAATEC

Poéc ec0dwv

Baolkol mopot

BaolkEG SpaOTNPLOTNTEG
Baolkol cuvepyateg
Aoun KOOToUC

Ta €coda ToOU MAPAYEL N €TMElpnON oo KaBe
opada eEAaTwv. = =

,,,,,,,,

EvoelkTiKA €lb6n powv €000WV:

v MwAnon nayiou/vAkov

v Téloc xpriong (m.x. yla AOyLopKoO)
v Juvbpoun

v Evolkiaon / Miobwon / Leasing
v Adswa xpriong (licencing)

v Meoutela

v Aladnrpon

«flo TNV MPOOoWEPOUEVN OECUN WEPEAELWVY, TTOOO TPAYUATIKY Eival
Sdtatefeiuevoc va tAnpwaoetl kade meAatng; »

KaBe ponl €00dwv pmopsl va €xel  OLAPOPETKO TPOTO
TIHoAoynone. (my. otadepec tweéc yla otadepa mpoiovia,
SLATTPAYUATEVUOLUEC TIUEC yla custom mpoiovTa).



oo Py

Payment Booking Booking

||
. ACTIVITY Activity/ |
‘. PRODUCERS experience ] . vy

T~ (&)

Convenient 3% Service
booking charge

Convenient listing @ Convenient listing
airbnb
[F 5 F = .

system system

=

13% to 20% . PLATFORM 13% to 20%
TOURS Commission 2 Commission
GUIDES

EXPERIENCES [ Payment FleallTes ACCOMODATION

Convenient
photography service

{ PHOTOGRAPHERS
L '




Emuyelpnuatiko Baaoikoi mopol
MOVTEAO

[1o101 €ival Ol avayKaiol TTOPOI TTOL XEEIAZETAI N ETTIXEIONON
YIA VA AEITOLPYNOEI TO ETTIXEIONWATIKO UOVTEAO?



Emuyelpnuatiko

LN AEWN R

OL onupavtikoi mopot mou Oa xpelactei n| |

EMXELPNON YL VO UAOTIOLI\OEL TO ETTLXELPNHOTLKO
) NG povteAo. OL mopol eMITPEMOUV TN dnuloupyia
UOVTGAO deounc woeAewwv otouc rteAatec (BA. 2), To va

dtaocelt n wodeAela otouc medatec (BA. 3), tn Snuoupyla

A ——— T

ot
(g e

emlBupuntwyv oxeoswv (BA.4) kat tn dnuovpyia ecodwv (BA. 5).

TEooePLC LEYAAEC KATNYOPLEC BACLKWYV TTOPWV:

v YAkol (eykataotdoelc, eEomAlopoc)
v Aulot (brand, ¢prun, matévia)

AYOpEG oTOXOL v  AvBpwrivol (epyalopevol)
‘Npotaon atiag’ v ,
‘Kavaiwa’ Xpﬂ MATLKOL

YXEOELC UE TIEAATEC
Poéc ecodwv

Baotkoi rtdpot OL TOpOL ATOKTOUVTOL KOl Xpnolpomolovvtal 6€ cuvOUACoUO HE

Baolkég Spaoctnplotntes - 1oy «BAGLKOUG CUVEPYATEG TNG eTelpnong (BA. 8).

Baolkol cuvepyateg
Aoun KOOToUC




Emuyelpnuatiko Baoikéc §paocTnpPIOTNTES
MOVTEAO

[olec eival o1 5§0a0TNEIOTNTEC TTOL EiVAl KOIOIUES VIO TO
ETTIXEIPNMATIKO JOVTEAO KA Ba DAOTTOIOVVTAI EVTOC ETTIXEIONONC?S



Emuyelpnuatiko

WoONOURWNRE

MOVTEAO

AyopEC oToO)OL

‘Npotaon atiag’
‘Kavaiwa’

YXEOELC UE TIEAATEC

Poéc ecodwv

Baolkol mopot

BaoLKEG SpaoTNPLOTNTES
Baolkol cuvepyateg
Aoun KOOToUC

To moleg ival oL o “Baocikeg dpaotnpLotnteg”
gEQPTATOL ATIO TOV TUTIO TNC ETUXEIPNONC KALTOV | =] =

TPOTO opYAVWOoNG TWV ECWTEPLKWV
Stadikaoctwy. «Tt KdvVw EVTOG Kot TL KAVW €KTOG [ &
ETLXEPNONG;»

OL ONMAVTIKEC OPAOTNPLOTNTEG MIOPEL va TIPOEPYXOVIOL OO TPELG
KOTNYOPLEC:

v “Napaywyn”. MeplhapPavel  Spootnplotntec  oxedlaopou,
opPAywynge, oLoTLkou eAeyyou, amoBnkeuvong, SLavounc.

v Eniduon mpoPBAnpdtwyv (r.x. €talpie¢ cupBOoUAWY ETILXELPOEWY,
TIOPOXN LATPLKWV UTINPECLWV) O EENTOULKEUMEVEC OVAYKEG. Alvouv
WOlaitepo Bapocg otnv ekmaidevon kat otn dlaxeiplon Tng yvwonc.

v NM\atpoppeg/AikTua  yla  ETUXELPNMOTIKA ~ MOVTEAO.  TOU
Snuwoupyouv TIAATPOPUEC KOL OCUVINPOUV OLKTUA ONMOVILKEC
dpaoTNPLOTNTEC OMOTEAOUV N cuvthpnon KoL n mpowbdnorn Ttoug
(rt.x. www.etsy.com)



Emuyelpnuatiko Baoikoi cLVEPYATES
MOVTEAO

[olol eival ol PACIKOI CLVEPYATEC?S
Ti xoeialeTal va yivel outsourcing?



Emuyelpnuatiko

OO NOUAEWN R

MOVTEAO

AyopEC oToO)OL

‘Npotaon atiag’
‘Kavaiwa’

YXEOELC UE TIEAATEC

Poéc ecodwv

Baolkol mopot

BaolkEG SpaOTNPLOTNTEG
Baolkol cuvepPyATEC
Aoun KOOToUC

uuuuuuuu

To HLKTUO TWV CUVEPYOTWV OL OTIOLOL TIPETIEL Val
EVOWMATWOOUV OTO ETLXELPNMUATLKO HLOVTEAO.

OL ouvepPYOoLeEC AUTEC MMOpPEL Kol var artoteAouv to BepgAlo AlBo evocg
ETUXELPNUOTLKOU MOVTEAOU €LOLKA AV OE OUTEC HLAL ETILXELPNON MIOpEL
va. Bpel CUMMANPWHUATIKOTNTEC OL omoiec Oev eival €UKOAO va TIC
ULUNOel 0 avtaywviouoc.

OL emxelpnoeLlg SNLOVPYOUV CUVEPYOOLEC TIPOKELLLEVOU:

v va BEATIOTOMOLAO0OUV TO ETUXELPNMUOTIKO TOUC MOVTEAO
avadopLKkAd HE TOV TPOMO OPYAVWONE TWV TTOPWV TouC (7.
Nobacco ue npoundeutn otn Kiva),

v’ va HEWWOoOUV To ploko (rt.x. Toyota Aygo, Citroén C1, Peugeot
107)

v’ va amoktoouv npocfaon o€ UALKOUC i AUAOUC tOPOUG (7T.X.
o€ nteAatoAoylo, uaotiya Xiouv).



Emuyelpnuatiko AON KOGTOLG
MOVTEAO




Emuyelpnuatiko

WoONOTUREWNRE

MOVTEAO

AyopEC oToO)OL

‘Npotaon atiag’
‘Kavaiwa’

YXEOELC UE TIEAATEC

Poéc ecodwv

Baolkol mopot

BaolkEG SpaOTNPLOTNTEG
Baolkol cuvepyateg
Aoun KOGTOUC

Ta KOoTn TNG Emeipnon¢ (maywa ko
Aewtovpyka). Ymoloyilovtal edpooov E€xouv = =
npoodloplotel ot mopot (BA. 6), oL PBAOCLKEC

dpaotnplotnteg (BA. 7) kat ot cuvepyateg (PA.

8) Tn¢ emelpnonc.

BaloLKEC KATNYOPLEC KOOTOUC:
v Nayta (rty. e€omALopOC)

v Apxka €€06a idpuonc (1.x. AOYLOTAC, VOULKOC, TTATEVTO,
notonoinon)

v  A\ertoupykd €€oda (m.x. evoikia, ploBodooia, o’ UAEC,
nAektpodotnon, udpodotnon, TNAETILKOWVWVIEC)

v 'E€oba tpoBOAAC - Stadripong
v''E€oba épeuvac kat avarntuénc (R&D)



Value Provided
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unNu unu Scooter About unu For Business Help Center Test ride w

O @ O

Standard Plus

3000 W 4000 W

Matte Pine . ‘ @

@

€871 monts c 3849

16 - 18 weeks







'

company

traditional process
X %
L I I
production warehouse risk premium dealer

Warehouse costs, dealer margins (20-40%) and multiple shipment ways
significantly increase the costs of traditional manufacturers.

the unu way

fe in i)

customer individual manufacturing unu driver

At unu we start with you, our customer. You configure your unu, it is
manufactured on demand and shipped directly to your doorstep. That's how we
eliminate all unnecessary costs and are able to offer unu at an affordable price.
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(Key Partners)

BOSCH
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TNTEC
(Key Activities)

Baoikoi TTépoi
(Key Resources)

TTpéTaon Aia
service by Bosch
eportable innovative
battery

eonly 1€ per 100km
edelivery to your
doorstep
eemission-free & silent
engine

*2 years warranty
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Revenue and Benefits
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