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AvaAuon ESwTepikou lMepiBaAAovTog




T1 gival n AvdAuon Tou EEwTepikoU MNepiBaAAovTog

ECwTtepikd TTEPIBAANOV €ival 0 Xwpog TTou n doiknon TPETTel va avalnTioel
EUKAIPIES KAl TTIOAVEG ATTEIAEG.

To €CwTtepikG TTEPIBAANOV  dlaxwpileTal  TTEPAITEPW O€ OUO  ETTINEPOUC
OUVIOTWOEG:

To eupuTEPO MAKPO — TTEPIBAAAOV, TO OTTOI0 £TTNPEACEI OAEC TIC ETTIXEIPAOEIC
TTou dpacTnPIoTToIoUVTaAl OTNV idIa Xwpa

To pikpo- TrEPIBAAAOV, ONAAdK TO APECO KAQDIKO TTEPIBAAAOV TNG ETTIXEIPNONG.

2TO)0I TNG avaAuong ivai:

1.Na karavorjooupue TI aAAGlel 01O TTEPIBAAAOY

2.TMoIEC atTO aUTEC TIC AAAAYEC £TTNPEACOUV TNV ETTIXEIPNON KAl TOV KAGDO
3.Mw¢ avTatrokpiveTal n €TTIXEipNon oTIC AANAYEC AUTEG.
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Euputepo Makpo — MepiaAAov (1)

Alaywpiletal o€ 'E€ e1Ti p€pouc dIaoTACEIC:

1.01kovouIKO TTEPIBAAAOV

2. TexvoAoyiko TTepIBAAAOV

3.[MTOAITIKO — VOMIKO TTEPIBAAAOV
4.KovwVvIKO — TTONITIOTIKO TTEPIBAAANOV
5.Anpoypa@ikd TTePIBAAANOV
6.[Maykoopio TTeEpIBAAAOV

XLO2
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EupuUTtepo Makpo — MNMepiBaAAov (Il)

H avdAuon tou euputepou Mdakpo —llepiBaAAovTog yviveTal ye TR PonBeia NG
MEBOOoU PEST Analysis (Political, Economic, Social, Technological).

’— —
Temeee ‘ @ | G
\ R a

2Tn MEBOdO autry €xouv TIPooTeEBEi kal o1 OUO aKOMN OIaOTACEIC TOU
TTEPIBAANOVTOGC Kal yia TO AOyo auTo gival TBavov va TN CUVAVTACOUNE Kal WG

PEST-DG Analysis (Demographic, Global). e —
4___—_/_—__—-
XLOX

Bl0Ikw onpaivel anopaailw



EupUTtepo Makpo — MNepiBaAAov (llI)

Tax policy
R&D actwty £ s
e i Employment laws
Automation I
= Technological ~_ _— Political ~ Emiconmental regulations
Technology incentives \ d
| Trade restrictions and tanifs
Rate of technological change :
PEST Political stabdity
Health consciousness Analysus
. Economic growth
Population growth rate |
' | Interast rates
Age distribution < - Social — ~ Economic -
| Exchange rates
Career altitudes | !
Infiation rate
Emphasis on safety S
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EupuTtepo Makpo — MNepiBaAAov (1V)

P-E-S-T ANALYSIS

~ www.enrichwise.com

political

- ecological/environmental issues
- current legisiation home market
= future legisiation

- intermnational legisiaticn

- regulatory bodies and processes
- government policies

- government term and change

- trading policies

- funding, grants and initiatives

- home market lobbying/pressure groups

- international pressure groups
- wars and conflicts

economic

- home economy situation

- home economy trends

- overseas economies and trends

- general taxation issues

- taxation specific to product/services
- seasonality/weather issues

- market and trade cycles

- specific industry factors

- market routes and distribution trends
- customer/end-user drivers

- interest and exchange rates

- intemational trade/monetary issues

social

- lifestyle trends

- demographics

- consumer attitudes and opinions

- media views

- law changes affecting social factors
= brand, company, technology image
- consumer buying patterns

- fashion and role modeils

- major events and influences

- buying access and trends

- ethnic/religious factors

- advertising and publicity

- ethical issues

technological

- competing technology development

- ressarch funding

- associated/dependent technologies

- replacement technology/solutions

- maturity of technology

- manufacturing maturity and capacity
= information and communications

- consumer buying mechanisms/technology
- technology legisiation

- innovation potential

- technology access, licencing, patents
« intellectual property issues

- global communications

XLO2
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Mikpo — NepiBaAAov (I)

H avaAuon Ttou Mikpo-llepiBdAAovToc TTpayuatoTtrolgital ye 1N Boribsia Tou
UTTOOEIYUOTOC TTOU avatrTuxlnke amd Ttov Kabnynti tou Harvard, Michael
Porter, yvwoTto w¢ «8ouIK) avaAuon kAadou» 11 «avaAuon twv 5 duvauswv
TOU Portery.

O1 MNévrte Auvapeig Tou Porter:

1.H atrelAf} e10000U VEWV ETTIXEIPNOEWV

2.H diatrpayparteuTiki dUvapn Twv TTPONNOEUTWY TNG ETTIXEIPNONG
3.H diatmrpaypateuTikr) dUVAPN TWV ayopaoTwYV MIAG ETTIXEIPNONG
4.H aTtreiAr) atrd uTToKATACTATA TTPOIOVTA

5.H évraon Tou avTaywviopou avApesa aOTIC NN UTTAPXOUCEG ETTIXEIPNOEIG
oToV KAGOO.

_,_————/
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Mikpo — lNepiBaAAov (ll)
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Mikpo — Nepi1BaAAov (lil)

Mapayovreg TTou eTTNPEAOUV TNV €10000 VEWV ETTIXEIPANOEWV
1.01Kovopieg KAiJaKag

2.ATTAITACEIG O€ KEPAAQIQ

3.KooToAOYIKA TTAEOVEKTAMATA AVEEAPTNTA ATTO TO PEYEBOC
4.A10@opoTT0iNaN TTPOIOVTOG

5.MNpdécBacn o€ kavaAia dIAvVONNG

6.NouIKoi TTEpIOPIOHOI

7.POB0¢ avTidpaong aTTo UPICTAUEVEG ETTIXEIPAOEIG

MapdyovTec TTOU £TTNPEACOUV TN JIATTPAYUATEUTIKN dUvaun TWV TTPOUNBEUTWY
1 . ApIBuOC TTpouNBEUTWY

2. Meyebog¢ kal onuacia ayopaoTh

3. Babuocg diagopoTroinong Twv TTPoIGVTWY TOU TTPOPNBEUTH

4. AuvatdTnTa UTTOKATACTAONG TWV TTPOIOVTWYV TWV TTPOUNBEUTWY
AuvaTdTnTa KABETNC OAOKAAPWONG TWV TTPOUNBEUTWY

XLO2
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Mikpo — lNepiBaAAov (1V)

[MapdayovTeg TTou eTTNPealouyv TN dIATTPAYUATEUTIKA duvaun TwV ayopaoTwy
1.MéyeBoc Tou ayopaoTr)

2.Ap1BuSC TTPONNBEUTWY

3.[MAnpo@opicg yia TO KOOTOG TNG ETAIPEIAG

4.EuaicBnoia Twv ayopacTwy TNV TIUA

5.XapakTnpICTIKA TOU TTPOIOVTOG

6.NouIKoi TTEpIOPIOHOI

7.KABeTn OAOKARpPWON TWV QYyOPACTWV

Mapayovrteg TTou eTnPedlouv atro YT1rokataoTaTa MNpoldvia
1. 'Y1ap¢n KOVTIVWYV UTTOKOTAOTATWY

2. Emidpaon TG TIuNg

3. T&on KaTavaAwTWwV TTPOG UTTOKATACTATA

[MapdyovTeg TTou eTTNPEEACOUY aTTO YQIOTAPEVO AVIQYWVIOUO
1. PuBuog AvAarrtuéng tng ayopdg

2. XapakTnpIoTIKA AVTaywVIoTWV

3. MpooTrdbeieg yia augnon pePIdiou TNG ayopag

4. 'EAAeIpn diagopoTroinong ota TrpoIdvTa

Y1rap¢n upnAwyv gutTodiwy £€600U

XLO2
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Mikpo — lNMepiBaAAov (V)

KpiTiki oto YITodsiyua Porter

‘Exel xapoktnploBei we otaTtikd (Trepiypd@el 10 TEPIBAAAOV aANG Oe pTTOPEi Va
TTPORBAEWEI aANaYEQ).

Ae AapBaver uttown Tou TN dUVATOTNTA TWV ETTIXEIPNOEWYV VA £TTIOPACOUV OTO
TTEPIBAAAOV TOUG Kal va dNUIOUPYROOUV «KAIVOTOUIO agiacy.

Aev ava@EpeTal oTn duVATOTNTA CUVEPYOACIWY TWV ETTIXEIPHOEWV.

Agev KAvel Kapia ava@opd oto AvOpWTTIVO OUVAMIKO TWV ETTIXEIPNOEWV.

_,_————/
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ESwrepikd MepifdaAlov
Avake@aAaiwon
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AvaAuon EcwTtepikou MepIBAAAOVTOG




EcwTtepiko lMepiaAiAov ()

Tn onuavtikotnTa TOou EocwTtepikou TlepiPAAAovToc oOTnv ETmTUXIA  MIOG
ETTIXEipNONG, TTPooTTaBfei va avadeicel pia Bewpia TToU €XEl avattTuxBei Tnv
TeEAeuaTaia OEKAETIA.

H Oswpia Twv mopwv Kai twv IkavornTwyv (resource based theory),
QTTOTEAEI HIO EOWOTPEPN Bewpnon n otroia dev TTapayvwpilel T onuacia Tou
eCwTEPIKOU TTEPIBAAAOVTOC, €0TIACEl OUWG TNV TIPOOOXN TNG OTO ECWTEPIKO
TTEPIBAAAOV.

2UM@WVa JE TN Bewpia auTh:

KaBe etmixeipnon d1a@EPEl ATTO TOUC QVTIAYWVIOTEC TG WG TTPOG TOUG TTOPOUG
(UAIKOUG Kal QUAOUG) Kal TIC IKAVOTNTEG TTOU OIABETEl, KABWC KAl OTOUG TPOTTOUG
EKMETAAAEUONG AUTWV.

O1 TépoI Kal o1 IKAVOTNTEG PTTOPOUV VA ATTOTEAECOUV TN OTEPEa BAON yia TO
oXeQIOOMO Kal TNV £QAPPOYA TNG OTPATNYIKAG O€ VA METARBAAOMEVO ECWTEPIKO
TTEPIBAAAOV.

_,_————/
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Eocwrtepiko MepidaAiAov (1)

O1 lNoépol ytropei va givai:
YAiIkoi: Xpnuatooikovouikoi, Pucikoi, AvBpwTrivol, OpyavwTiKoi
Auloi: TexvoAoyikoi, Kaivotopiag, ®run

O1 IKavoeTNnNTEG PTTOPEIa Va gival:
Opi1akég: AuTEC TTOU €iTE DIOBETOUY EiTE UTTOPOUV VA MINBOUV 01 AVTAYWVIOTEC.

OepeAiwdelg: Eival autéc 1Tou O¢ dIaBETOUV O AVIAYWVIOTEC Kal OE WTTOPOUV
EUKOAQ va TIG avTiypAwouv. AUTEG Ol IKAVOTNTEG Eival AUTEG TTOU 0odnyouv OTNn
onuioupyia Ararnprioiuou AvraywviorikoU [lAsovekriuaro¢ (sustainable
competitive advantage).

O1 OepeNiwdelg IkavoTnTeg
2UMBAAANoUV oTnV agia
[Mpoc@Epouv dIaPOPOTIOINON EVAVTI TOU AVTAYWVIOUOU
[MapExouv duvatoTNTa 10000V O€ VEEC AYOPEC
Eival Treplopiopéveg

_,_————/
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EcwTtepiko MepifaAAov (lll)

Oswpia Twyv TopwWYV Kail Twv IKavorNTwy (resource based theory)

. Select strategy which besl
exploits organization rescurces o
and capabilities relative to Strategy
exiernal cpportunities
T T
. Appraise the potential of 1 i 5. Identify rescurce gaps which
resources and capabilities in Co e need to be filled. Investin
: : mpetitive e ‘
lerms of their potential to lead —* advantade replenishing, augmenting and
1o sustainable competitive 9 upgrading the rescurce base of
advantage and immediate return the organization

2. Identify the organization's
. capabilities; what can it do ) .
~ more effectively or efficiently ™ Capabilities
; than its compelitors? T
i 1 i
1. Identity and classify the |

organization's resources. . o

Appraise strengths and Resources *

weaknesses

__—_/,_______4_____————__—_——____————_—__—___—___—_
XLOX

B10Ikw onpaivel anopaaoilw




EocwTtepiko MepifaAiAov (1V)

Qewpia Tnc AAuagidac Agiac (Value Chain)

2UPQWVO PE QUTN, N ETTIXEIPNON EGETACETAI UTTO TO TIPICHA TWV dPACTNPIOTATWY TTOU
EKTEAET yIO VO TTAPEXEI OTOUG TTEAATEG TNG TO TIPOIGV N TNV UTINPETia TnG. H aAuaida
agiag avaAuel Tnv eTTIXEIPNON OTIG OTPATNYIKA KUPIEG SpACTNPIOTNTEG TNG, OUTWG
WOTE VA €GETAGEI TNV TTOPEIN TOU KOOTOUG TTOU QVTIMETWTTICEI N €TTIXEIPNON KABWG Kal
TIC UTTAPXOUOEC Il OUVNTIKEG TTNYEC BIaPOPOTTIoIiNCNS TNG.

KuUpieg Acitoupyiec:
Alaxeipion sioepyxopévwy (Inbound Logistics)
Neitoupyieg TTapaywyng (Operations)
Alaxeipion ecepxopévwy (Outbound Logistics)
MApPKETIVYK Kal TTWANOCEIG
Y1npeoieg yera tnv TwAnon (After sales)

YTT00TNPIKTIKES AEITOUPYIEG:
[MpounBeiec — Ayopéc
‘Epeuva — Avarmrtugn
Aioiknan AvBpwTivwy MNépwv
EowrTtepikny YTodoun - Aioiknon

XO3
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EcwTtepiko MepifaAAov (V)

Qswpia Tnc AAucgidac Aiac (Value Chain)

t Administrative, Legal, accounting. financial management

1} finance infrastructure

-]
:‘E Human resources Personnel, lay recruitment, training, staff planning, etc.
< | management
<

g Product and Product and process design, production

a.| technology engineering. market testing. R& D

% development
wn

I Procurement Supplier management, funding, subcontracting, specification \

X Value added

' less Cost =

' INBOUND OPERATION OUTBOUND SALES & SERVICING Profit margin

LOGISTICS LOGISTICS MARKETING

» | Examples: Examples: Examples: Examples: Examples:
-2 | Quality control; Manufacturing: Finishing goods; Customer Warranty:
> | receiving: packaging: order handling: management; maintenance;
2‘ raw materials production dispatch; order taking: education

= control; control; quality delivery; promotion: and training;

& | supply schedules control; Invoicing sales analysis; upgrades
E maintenance market
o research

-
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EcwTtepiko MepiaAlAov (V)

OQswpia Tnc AAucgidac Aiac (Value Chain)

Ynootn-
PIKTIKES
opaotn-
PIOTINTEG

21€pen vriodopn

, , ; 2
Alaxeipion avBpadnivav népmv vo@
il Ve %
Texvonoyikn avdmoén %
Avepodiaopog

Ailaxeipion Alaxeipion Mdpkeuvyk
gloepxo- Aigpyaoieg  elepxo- Kal
HEVGOV HEVOV NOANCEIS

[Tpwrapxikég dpaoctnpioinieg



EocwrTtepiko MepifaAAov (Vi)

Qswpia Tng AAucidag Aiag (Value Chain)

To OikTuo agiwv civar éva ouvolo O1a-OpyavwoloKwy OCUVOEOHWY Kal OXECEWV
ATTaPAITNTWY YIa TN dnMIoupyia evog TTPOIOVTOG I UTTNPECIAG.

ANnvoideg afiag Anvoideg aliag Anvoideg afiag
MPOUNOELTOV Si1avnmv MENATOV

Anvoioa afiag

TOUL OPYaAVIOHOU




EocwTtepiko MepiaAAov (Vi)

Qswpia Tnc AAucidac Aiac (Value Chain)

2UPOwva e autr], or dpaarnpioTnres adiac amorsAouv ro OsuéAio Aifo yia
TNV EMiTEUEN QVTAyWVIOTIKOU TTAEOVEKTHUATOC.

2TNV KaTteuBuvon auTh Kal AmToOOKOTTWVTOC OTNV  ETTITEUEN TTEPIOOOTEPWYV
EOWTEPIKWYV OIAOUVOETEWY, ETTIXEIPEITAI ATTO TIC ETTIXEIPACEIC N BEATIwON TNG
amTddoonc PECW TNEG I0IOKTNOIOC TTEPICOOTEPWY TUNUATWY TOU OUCTAMPATOC
aciac.

H diadikaoia auTh gival yvwoTh w¢ KAOsrn oAokAnpwan.

_,_————/
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Mini Case

TITAN




15.2 O Tizdvas and 1o 1990 €¢wg Zrpspa (2002)

15.2.1 TMapovoiaon Ing OnNUEPIVIIE KATACTAONS TOV opinov

And to 1976 o Suinog Titdv Spaoctnplornolgital omnv EANGSa napdywvtag
tompévto oe 4 gpyoordoia: gpyooctdoio EAcsvoivag, Osococanovikng, [larpadv
(Ap€navo Axaiag) ka1 Kapapiouv Boiwrtias. Avtd nov €xel SiagoponoinBei and
to 1976 (i8puvon epyootaciov oto Kapdpr Boiwtiag) €wg oripgpa sivair n avgnon
NS NApaAy®yIKAg Suvapikstniag. ZngHepa orig 4 aut€g HETANOINTIKES HOVASES
napdyovtai etnoing nepi ta 6 ekaropp¥pia tévol TOIHEVIOL, EV® TO 1976 povo
5 gxaroppvpia tévol. [1épa and ta epyootdoia vndpxouvv 4 k€vipa Sravours
roipgvrov: orto Hpdkiesio tng Kpniing, otn P&8o, otov ApvySane®dva KaBdaag
ka1 otn XahkiSa. Stov Sdpido avrikouvv sniong 21 povddes nmapaywyns £roi-
pov oxvpoS£uaros (otovg VOHOUSg Attikng, Osococadovikng, Kozdvng,
D118 0¢, Mayvnoiag, Axaiag, Hasiag ka1 A®SekaAVACOUL) HE ETACIES NMWANCEIS
Swoug 1,5 ekaroppuvpiov KLBIKGV HEIp®V EINCI®S. ‘Ocov agopd 1a Aaropsia
Kai opUXEia yid TNV Napoxni rnp@diov VADVY, O Titdvag 81aBte1 12 crouvg vopouUs
Attikig, Osococaiovikng, Mayvnoiag, Artohoakapvaviag, Hasiag, HpaxAegiov,
PeObuvou kai KUKNAS®wV pne nwAnoelg rnov ayyizouvv ta 9 sxaroppipia TEVOLS

etnoiwg. AlaBgtel enfong otého 300 oxnudrwv psra@opds TCIHEVIOU, adpa-
VAV LAIKOU Kal orLpoSéuarog, kKabdg kai 5 vavndiaxkes sraipeiss yia mn
HETAQOopd TV NPOoidVImV Tov. TIg eyXdpIeg SpactnpiSINTES TOL opinov cupnAn-
podvouv n Intermix, etaipeia napaywyng £roipwv Enpdv Koviapdi®v Kal Nol-
@V oIKOSOpIKGY npoiéviwv, n Infoplan, eraipeia NANPOQOPIKNG MOL OLACIA-

ouKkd KaAvMTe! TI¢ avdykeg pnxavoypdgnong tov opinov kal n lwvia, Biopnxa-
VIKA Kal ePropiKkn etaipeia e18@v nopoendung3.



A

[Mayxoopionoinon tov opidov: H Sioiknon tov Titdva €xe1 g apxn va
pederd S1e€odIka TIG TomKkég ovvOrkeg piag ayopas npw npoxwprioel otnv €a-
yopd, evé petd mv eSayopd erevdtel onpavukd kovdohia, népav 1wV AnAav,
yid T S1apép@@on Kowng etaipikig Kovtovpag Herashd 1av OTENEXADV TOL OMi-
hov. Xapakmpiotkd napddeiypa anotelei n eicodog g eraipeiag otnv ApEP!-
KavikA ayopd. Znv anégaon guveré\eoe Kal n peydAn zhntnon yia npoiovra
ro1pévrov otnv moiteia g Florida, 6niov o nAnBuopos av€dvetar pe ypn-
yopoug pubpots. ‘Eva Sevtepo emxeipnpa LOEP NG e10680v avrtig, ntav n
Snpovpyia Kavaiov Sloxérevong Kai 81avoung g vnepBdidovoas nmapa-
ywyikig Svvapikoiniag 1ng EAddSag. Tnv eSayopd povd8wv mapaywyns
toipéviov ot @IAéEevn yia aMoSamnols emXEIPNHATIES apepikaviki ayopd,
guvéSevoav Kivrioelg e§ayopadv Hovd8wv napay®yng okvpodéuarog. Movo 10
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H eMnvikd ayopd totpévtou efvar Evtova ohyonaNIaK, i Kal T anap-
tfzouv p6Mig téaoepis (4) emxelprioeis: o Tredvag, ATET Hpaxdrig, a Torevta
XahxiSoc kat o Xdhoy. O Gunog tng ATET HpaxArg ouykevip@vel uepidio ayo-
odc (omv ENd6a) 53%, eve 41% efva 1o pepiio tov Tndual®. Avagopikd pe



Evotroinon EcwTtepikou & ESwWTEPIKOU
Mepi1BAAAOVTOC




O ouvduaoudg Twy Bewpnoewyv pe Tn Bondsia Tng
SWOT Analysis (1)

SWOT Analysis Template
SWOIT A 1 i
Strengths Weaknesses
= Capabilities - Lack of capabilities
- Competitive advantages - Gap in competitive strengths
- Resources, assets and people - Reputation, presence and reach
- Experience, knowledge and data - Timescales, deadlines and
- Financial reserves, returns pressures
- Marketing, reach = Financials
= innovative aspects - Cash flow, cash drain
— Location, geographical - Continuity, supply chain
- Price, value and quality - Effects on core activities
= Processes, systems, it, - Reliability of data, plan and project
communications - Managementcover & succession
- Advantages of proposition
r Nnities
pportuniti hreats
- Marketdevelopments - Political and economical effects
- Industry or life style trends = legisliative effects
- Innovation and technology - environmental effects
development - Competitive intentions
- Globalinfluences - fMarketdemand
- Marketdimensions, horizontal, - Innovation in technologies, services
vertical and ideas
- Targetmarkets - New contracts and pariners
- Geographicalimpori, export - Loss of resources
- MMajor contracts, tactics and - Obstacles to be faced
surprises - Poor managementsirategies
- Business/productdevelopment - Economiccondition home, abroad

Xior
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O ouvduaouog Twy Bewpnoswyv e Tn Bondeia Tng
SWOT Analysis (ll)

SWOT Analysis Opportunities

Turnaround Aggressive

Strategies Strategies
Weakness Strengths
Defensive Diversification
Strategies Strategies
http://mrbangal.blogspot.com/ TIZ ]‘eats
——J

XLO2
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BiAloypagia

Aloiknon Emixeipfoewy
Bateman — Snell
Exkddoeic TZIONA, 2018

Aloiknon Emxeipnoewv — Apxég kal EQapuoyég
Robbins Stephen, Decenzo Davida, Coulter Mary
Ekdooeig KPITIKH, 2012

Eicaywyry oto Management
Schermerhorn J.
Exkddoeig MNaoyxaAidong, 2012

Baoikég ApxEg ZTpatnyikKAg Twv ETixeiproswy
Johnson Gerry, Scholes Kevan, Whittington Richard
Ekdooeig KPITIKH, 2011

2TpaTnyIKn Twv ETxeipriocwy, Ocwpia

BaoiAng Matmaddkng

Ekdooeig MMNENOY, 2016

21paTnyIKn Twv ETixeipriocwy, Aoknoeig kal MeAETeg MNepImmTwoewy

BaoiAng Matmaddkng

Exkdbéoeic MIMENOQY, 2016
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NMAPAPTHMA OEQPIAZ

H AAucida Atiac Tou Porter

O 6pog aAuaida agiag avaeépdnke TTpwTn Qopd ammd Tov Michael Porter. Zuu@wva pe Tov Porter n aAucida agiag eival éva ouotnua
ammd aveCdpTNTEG ETTIXEIPNOIOKES AEITOUPYIEG, Ol OTTOIEG OUVOEOVTAI UE CUOXETIOEIG. ZUN@WVA AOITTOV e TNV TEXVIKA TNG “aAucidag
agiag”, pia emmxeipnon €geTAdeTal UTTO TO TTPICHA TWV dPACTNPIOTATWY TTOU EKTEAEI yIa va TTAPEXEI OTOUG TTEAATEG TNG TO TTPOIGV ) TNV
uttnpecia TNG. O1 CUOKETIOEIC QUTEG UTTAPYXOUV OTAV TO ATTOTEAECHA WIag OpacTnpIOTNTAG £TTNEEAZEI TO KOOTOG | TNV ATTOBOTIKOTNTA
MIag AAANG opaotneidtnTag (Porter M.; 1998), €101 WWOTE va TTAPAYETAI MIG CNPAVTIKA TTAYN AVTAYWVIOTIKOU TTAEOVEKTHWATOG KAl
TpooTIBéuevng aiag. (Porter M.; 1985). H aAucida agiag, dnAadr], avaAlel Tnv €TTIXEipNoN OTIG OTPATNYIKA KUPIEG BPaCTNPEIOTNTEG
NG, OUTWG WOTE va €CETACEI TNV TTOPEI TOU KOOTOUG TTOU AVTIMETWTTICEI N ETTIXEIPNON, KABWG KAl TIG UTTAPXOUCES il duvNTIKEG TTNYEG
dlagpopoTroinong TnG. MeAetdral, e aAAa Adyia, n @uon Kal 0 BABPOG TNG CUVEPYEIAG TTOU EVOEXOMEVWGS AVOTITUOCETAI METAEU TwV
EOWTEPIKWYV AEITOUPYIWV €VOG opyaviouou,. Mia eTmixeipnon €emMTUYXAvEl AVTOYWVIOTIKO TTAEOVEKTNUA EKTEAWVTAG QUTEG TIG
OpaaTNPIOGTNTEG PE XAUNAGTEPO KOOTOG N KAAUTEPA OTTO TOUG OVTAYWVIOTEG TNG KAl YEVIKOTEPA, OI BIAPOPEG OTIG AAUTIOEG agiag
METAEU QVTOYWVIOTIKWY ETTIXEIPAOEWY UTTOPEI va gival n KUpla TINyr avtaywvioTikoU TTAgovekTipatog (Matmaddkng B.; 2007).
2ZUppwva pe Tov kaBnynTr Porter, ol A&IToupyieg PIag ETTIXEIPNONG UTTOPOUV VO XWPICTOUV O€ dUO YEVIKEG OUADEG, TIG KUPIEG (TTOU
£XOUV VO KAVOUV KATA Kavova pe Tn dnuioupyia, Tn diavoun, Tpowenaon Kal UTTooTAPIEN TOU TIPOIGVTOG) KAl TIG UTTOGTNPIKTIKEG (TTOU
TePIBAAAOUV TIG KUPIEG KAl TTAPEXOUV TNV aTTapaitnTn Utrodoun yia Tn diac@daAion Toug). Ta TrpoidvTa ) oI utTnpeoieg diEpxovTal
OAwV Twv AeIroupyiwy TnG aAucidag ociplakd kal o€ K&GBe oTddIo augdvouv TNV ECWTEPIKA TOUG agia.

‘ETo1 peTaU Twv KUPIWV AEIToupyiwv cuykataAéyovtal ol ¢ (Porter M.; 1985):

AeIToupyieg xeipiopou sioepyxouévwy (Inbound Logistics). Aeimoupyieg TTou oxeTiCovral Je TNV UTTOdOXH, TNV OTTOBAKEUON Kal TN
dlakivnon TTPWTWY UAWY, aTToypa@n, ETTIOTPOPEG GTOUG TTPOUNBEUTEG, EAEYXO ATTOBEUATWY.

AeiToupyieg mapaywyrg (Operations). ApacTnpIiOGTNTEG TTOU OXETICOVTAI JUE TNV UETATIOINCN TWV EI0POWV € TEAIKO TTPOIdV, OTTWG
OUOKEUAaTia, auvapuoAoynan, €Aeyxog, ouvtripnon €EOTTAICUOU, EYKATAOTACEIG.

Alaxeipion etepxopévwy (Outbound Logistics). Acitoupyieg TTou oxetiCovral Je TN CUAAOYN, TNV aTTOBKEUON Kal TN QUOIKA SIAVOUN
TOU TTPOIOVTOG. Av €0TIACOUNE O UANIKA ayaBd TOTE TTPOKEITAI YA XEIPIOUO UAIKWY, PETOPOPES, atmoBeuaTta KATT. Av eoTiddoupe o€
UTTNPECIEG, TOTE TTPOKEITAI TTEPICCOTEPO YIA TIG OIABIKACIEG ME TIG OTTOIEG £XEI O KATAVAAWTAG TTPOCRaCN GTNV UTTNPETia.

Marketing kai TwAfoeig (Marketing and Sales). ApacTnpIOTNTEG TTOU OXETICOVTAI UE TNV TTAPOXT TWV PECWV TTOU ETTITPETTOUV OTOV
KatavaAwTr va evnuepwoei yia TO TTPOoIdv Kal va 1o ayopdoel, 0TTwg dla@riuion, dioiknon TwANRcewy, TTpowbnaon, TiHoAdynon,
€AoY KavaAiwv dIavVOUAG KATT.

Ymnpeoieg petd v mwAnon (Services). ApacTnpidTNTEG TTOU OXETICOVTAI PE TNV TTAPOXA UTTNPECIWY yia Tnv avénon A dlatipnon

NG agiag Tou TTPOoIOVTOG, OTTWG EYKATACTAON, ETTIOKEUN), EKTTAIOEUCT, TTAPOXI AVTAAAGKTIKWY, TTPOCAPHOYH| TTPOIOVTOG.

_,__-—-————-'_-—!_’
__—__________4_____—————————____—————5__——___—__—____—_
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NMAPAPTHMA OEQPIAZ

H AAucida Afiac Tou Porter

2TOV EVTOTTIOHMO TWV UTTOOTNPIKTIKWY AEITOUPYIWV UTTOPOUHE VO OIAKPIVOUUE:

MpopnBeiegc — Ayopég (Procurement). ApacTtnpidTNTEG TTOU CUVOEOVTAI PE TNV ATTOKTNON UAIKWYV TTOU €I0EPXOVTal OTNV
TTapAYwYIKH BIa0IKACIa OTTWG TTPWTEG UAEG, ECWTEPIKEG UTTNPETIES, €COTTAIOUOG KATT. 'EXOUV va KAvouv Pe TNV aAucida
agiog 010 OUVOAO TNG, yIaTi UTTOOTNPICOUV OAEG TIG KUPIEG AEITOUPYIEG.

‘Epeuva kai AvatrTu¢n (Technology). ApacTnpidTnTES TTOU CUVOEOVTAI TOOO PE TO OXEDIOONO TWV TTPOIOVTWY OCO Kal JUE TN
BeATiwon TNG eKTEAEONG TWV UTTOAOITTWV AgITOUPYIWV O0TAV aAucida agiag. Kabe dpaotnpidtnta TTepIAauBavel TexvoAoyia,
Kal TEXVOYVWwaoia o€ KATTol10 Badud.

Aloiknon AvBpwTrivwy TTépwv (Human Resource Management). ApaoTnpIiOTNTEG TTOU ATTAITOUVTAI YIa Trn S1ac@AAIon TNG
OTEAEXWONG, EKTTAIdEUONG KAl AVATITUENG TTPOCWTTIKOU. Eival eugavAg n onuacia authg Tng Asiroupyiag o€ OAn Tnv
aAugida agiag, KaBwg OAEG 01 BPACTNPIOTNTES XPNOIUOTIOIOUV TTPOCWTTIKO.

Eowrtepik Ymrodoun (Firm Infrastructure). Apactnpidtnteg O6mmwg yevik dioiknon, XpnuatodoTikr dloiknon, avdarmTuén
OTPATNYIKNG — OTPATNYIKGG TTPOYPAUUATIONOG, VOUIKA UTTOOTAPIGN €ival aTTOAUTWS ONUAVTIKEG YIa OAEG TIG AEITOUpYieg O€
MIa €TTIXEIPNON.

Map’ 6An 6uwg TN onuacia Twv dpacTnEIoTATWV agiag, n aAucida afiag dev atroTeAei aTAd €va GBpOoICPa ETTINEPOUG
OpacTtnpIioTHTWV aAAG €va opyavikd ouvdedepévo ouvolo. Or dId@opeg dIACUVOETEIG TTOU TTPOKUTITOUV OpidovTal WG
OXE0€EIC JETALU TOU TPOTTOU [E TOV OTTOIO EKTEAEITAI KATTOIO dPACTNPIOTNTA KAl TOU KOOTOUG i TNG ATTOB00NG MIaG AAANG.

QoT000 N AVIaywvIoTIKOTNTO pIag  eTiXeipnong O€ OTnpiCeTal aTOKAEIOTIKA OTo KOOTOG 1 Tnv_ amddoon Twv
dpacTnPIoTATWV TNG JIKAG TNG AAUCIdAG agiag, AAAG Kal O€ EKEIVEG TWV TTPOUNBEUTWY TNG, TWV KAVAAIWY dIavoung, aKOuN
KOl TwV ayopaoTwy. YTApxel ouvnOwg UIoBETNON €CEIDIKEUPEVWY POAWY Kal N aAUCida agiag HIag eTTIXEIPNONG ATTOTEAEI
TUAMO PIAG HEYAAUTEPNG OEIPAG dPACTNPIOTATWY TOU AEyOUEVOU CUCTHNATOC agiag (value system), To OTToio TTEPIAQUPBAVEI
Kal TIG TTpoava@epBeioeg aAuaioes agiag.

_,_————/
_——_/,_______4_____———————__——_____——-_—-'—_—___—___—_
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NMAPAPTHMA OEQPIAZ

To ovoTnua a&iac (Value System)

O1 6paoTnEISGTNTEG agiag PIag eTmIXEipnonNg atmoTeAoUV 1o BeéAIo AiBo yia Ty eTTITEUEN AVTAYWVIOTIKOU TTAEOVEKTAMATOG.

O T1pd1TOG TTOU Ba TTPpayuaTtoTTolgiTal KABe Hia ammd auTég o€ ouvdUAOHO PE TNV OIKOVOUIKA TNG onuaaia, kaBopilel TNV KOOTOAOYIKNA
Béon TNG €TMIXEIPNONG O€ OXEON ME TOUG QVTAYWVIOTEG TNG, T OUVEIoPOPA K&Be SpaoTnEIdTNTAS OTNV £CUTTNPETNON TWY AVAYKWY TWV
TTEAATWYV, ATTOTEAWVTAG CUYXPOVWS TTNYHA dlag@opoTToinong.

QoToéoo0:

*H aviaywVvioTIKOTNTA HIaC £TTIXEIPNONC Ouwc dev oTnNPileTal  aTTOKAEIOTIKA 0T0 KOOTOC N TNV a1rdédoon Twv 0paoTnpIoTATWY
TNC OIKNC TNC aAuaidac a&iac, aAAd Kal o€ EKEIVEC TWV TTPOPNBEUTWY TNC, TWV KAVAAIWY OIaVOUNAC, akKOUN KAl TwWV ayOopaoTwWY.

<Eva a1 Ta KUpIa XapaKTNPIoTIKG ival 0TI TTOAU oTrdvia pia emrixeipnan avaiauBdvel OAeg TiG 5paaTnNEIOTNTEG Agiag, Ao 10
OXE0IA0OUO TOU TTPOIOVTOC WC TNV TTAPAO0CA TOU OTOV TEAIKO KATAVOAWTA.

*Y1rdpxel ouviBwc uioBETnon €sIdIKEUPEVWY pOAWY Kal N aAucida afiac yiac mmixsipnong armmoTeAsl TUAUA Yiag HeVaAUTEPNC
oclpAC OpaoTNPEIOTATWY, Tou Asyouevou 2uotiuaroc A€iac (Value System).

*H dnuioupyia avtaywvioTIKOU TTAEOVEKTANOTOG atroTeAei ouvdptnon Tou TPOTIOU PE TOV OTTOIO N €TTIXEipnon dlaxelpifeTal To
ovoTtnua agiag kair guvtovilel TIG BIKEG TNG OPACTNPIOTNTEG PE EKEIVEC TWV TTPONNBEUTWY, TWV KAVOAIWY dIOVOUNAG, Kal TwV
ayopaoTWV.

*Me TnVv K&BeTN OAOKANPwWOnN eTTIXEIpEiTaI BEATIWON TG ATTOS0ONG YECW IBIOKTNOIAG TTEPIOCOTEPWY TUNUATWY TOU CUOTAUATOG
agiag aTmmooKOTIWVTAG OTNV ETTITEUEN TTEPICOOTEPWY ECWTEPIKWY OIAOUVOECEWV.

*H dioiknon oAIKAg TroIdTNTOG emIXEIpel BeATiwon TNG amoédoong HECW  OTEVOTEPWY OXECEWV METAEU TwV ETTINEPOUG
aAugidwv agiag (TT.X. TTOANOi KATAOKEUAOTEG ETTEKTEIVOUV TN CUVEPYACIA TOUG WE TOUG TIPOUNBEUTEG TOUG KAl TOUG JIAVOUEIG,
aKOPa Kal oTa apXIKa oTddia dnuioupyiag Tou TTPOIGVTOG).

ANuoideg Aluacida ANucoideg ANuoideg
atlog atlog aglog atlag
mpounBeuTwV emniyelpnong KOVOALWV QyOpOOTWV

Mnyn: Porter M., “Competitive Advantage: Creating and Sustaining Superior Performance”, New York, The free Press, 1985,
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