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Ti eival n AvaAlvon 1ouv E€wTepikoL MepiBalAoviog

ECwtepikd TTEPIBAANOV €ival O XwWPOS TTou n doiknon TPETTEl va avalnTAoEl
EUKOIPIEG Kal TTIBAVEG ATTEIAEG.

To e€CwTepIKO TTEPIBAAAOV  dlaxwpileTal TTEPAITEPW O€ OUO  ETTINEPOUG
OUVIOTWOEG:

To eupuUTEPO MAKPO — TTEPIBAAAOV, TO OTTOIO £TTNPEALEI OAEC TIC ETTIXEIPNOEIC
TTOoU dpaCTNEIOTTOIOUVTAlI TNV idIa XWPa

To pikpo- ePIBAAAov, dnNAadn 10 Aueco KAADIKO TTEPIBAAAOV TNG ETTIXEIPNONG.

2TOX0I TNG avaiuong givai:

1.Na karavorjooupue TI aAAACel oTo TTEPIBAAAOV

2.1MoIEG aTTO AUTEG TIG AAAQYEG ETTNPEACOUY TNV ETTIXEIPNON Kal TOV KAGDO
3.Mw¢ avTattokpiveTal N TTIXEIPNON OTIG AAAAYEC QUTEG.



EvpuTepo Makpo — MepipaAlov (1)

Alaxwpiletal o€ ‘E€l eTTi yEPOUC BIAOTACEIG:
1.01koVOuIKO TTEPIBAAAOV

2.TexvoAoyIKO TTEPIBAAAOV

3.[MoAITIKG — VOMIKO TTEPIBAAAOV
4.KovwVvIKO — TTOMITIOTIKO TTEPIBAAAOV
5.Anpoypa@ikd TTePIBAAAOV

6.[Maykoopio TTepIBAAAOV




EvpuTepo Makpo — MepifpaAloy (II)

H avdAuon tou euputepou Mdakpo —TlepiBalAovTog yiveTal pye Tn PonBela NG
ueBOdou PEST Analysis (Political, Economic, Social, Technological).

2Tn MEBOdO autry €xouv TIPooTeEBEl kal o1 OUO OKOWNn OIa0TACEIC TOU
TTEPIBAAAOVTOC Kal yIa TO AOyo auTo gival Tlavov va T oOuvavtiriooUUE Kal WG
PEST-DG Analysis (Demographic, Global).



EvpuTepo Makpo — MepifpaAloy (lI)
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P-E-S-T ANALYSIS

~ www.enrichwise.com

political

ecological/environmental issues
current legisiation home market
future legisiation

international legisiation
regulatory bodies and processes
government policies
government term and change
trading policies

funding, grants and initiatives

home market lobbying/pressure groups

international pressure groups
wars and conflicts

economic

home economy situation

home economy trends

overseas economies and trends
general taxation issues

taxation specific to product/services
seasonality/weather issues

market and trade cycles

specific industry factors

market routes and distribution trends
customer/end-user drivers

interest and exchange rates
intemational trade/monetary issues

social

lifestyle trends

demographics

consumer attitudes and opinions
media views

law changes affecting social factors
brand, company, technology image
consumer buying patterns

fashion and role modeils

major events and influences

buying access and trends
ethnic/religious factors

advertising and publicity

ethical issues

technological

competing technology development
ressearch funding
associated/dependent technologies
replacement technology/solutions
maturity of technology
manufacturing maturity and capacity
information and communications

consumer buying mechanisms/technology

technology legisiation

innovation potential

technology access, licencing, patents
intellectual property issues

global communicatons
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Meagn lepinmtoong:

HSBC | O kéopog to 2050 oVnpwva ps tnv HSBC

Mia ans tic pNeyanvBIepeg Tpdrezeg ToL Kéopov, n HSBC, os npdogatn €kBeon tng
npoonaBsi va oxiaypa@nosl tov kéopo pag to 2050. H npoondBeia avin anoteneital
arid noNNeEg EnipEPouVS EIKOVEG.

Eixova 1: H Stvaun tov avantVooOUEVOV X@PDOV.

«O Kdouog 1o 2050», dnwmg ovopdzeral n €k0son exTipd STl N NAYKOOHIA OlIKOVO-
pia Ba tpimdaociaoctei xdpn orig avad8udueveg olkovouisg tng Aciag, tng Meong
Avaronng kail tng Aanvikng Apepikig. Meyddor weednpévol tov endpsvov 40 setdv
aiverar va sivair o1 avadvdueveg oikovopieg (BRICS- Brazil, Russia, India, China,
Singapore). H Suvvauikn touvg @aiverar avefdviinin KAl avapgverdl TO OUVONIKO UEVE-
Ooc twv “avaSuvdusvmu’ OIKOVOUI®V va MNEVIanAaclaotiel eViog IOV EMOHEVOV TECOA-
pov Serastidv. [Npdtn pertald Snwv n Kiva.

KaBopiotiks napdyovia twv e€edifemv anotenovv o1 Snpoypagikeg efenifeig. On
AQUANTUVOCSUEVES X®OPEG AVAUEVOULV HIAd EVILVI®OOIAKN SIEBpLVON TOL £PYATIKOU TOLG
Svvapikot. AuvtS Ba TiIg oBnyrGcEl vd UIIOCKENICOULV KPATdlEg ONHEPA EVP®EIIAIKES
XDPES orn Aiota Tov mo onpavilkeov and dnown AEIN xwpdv. Znpavukn avdnruin
avaugveral o€ XASpeg dnmg n IvSia (Ba sival n Tpitn pneyanbtepn nayksoopia dvaun to
2050), n Afyvnrog, to Ipdv. Metadb tov “xapgveov” Ba eivar n NopBnyia, n Zoundia,
n Aavia ka1 n Avorpia, x@dpeg nhovBoleg ocrnpepa anid pe nAnBvoud nov diaxpovikd Ba
©Oivel.

H Kiva Oa sivar n peyvantrepn oikovopia tng I'ng (ue 24,5 tpig. Sondpia) Lenep-
vodvrag tic HITA, n oikovouia tov onoionv Ba ayyize: ta 22,3 tpig. Sondpia. Tpiin n
Iv8ia pe ponig 8,2 ip1c. Sondpia.

Eixova 2: H anodvvduwon thc Evponng

O1 xdpec tng Evp@dnng avap£verdl va drnoN€COVV INV OIKOVOMIKN TOULG SBvaun
KAl NapdAANAA KAl TNV OOAITIKA TOLS ENOIPPON OLO NAYKOOUIO CKNVIKS. To yeyovdog ot
npsogara n Evpednn napaxodpnoe 8o £€6peg oto ANT oe x@dpeg and tov avantvcco-
pevo KSouo Sev sival €va pepovopgvo yeyovdsg. Efval pia tdon mouv avapgverar va
ovvexiorei. Paiveralr kard cuvvenesia Ot eival oxe86vV HOoVOSpPpOoUog Vid TIS SELVP®IIATKEG
XRPPES, o Spduog Ing cuvepyaociag ral ing sevonoinong. Eivai mio Svvarn n npodoriicn




IOV OUHQPEPOVIOV TV Eupondikdv Xopdv av aviég sival sVougves (oikovouikd Kat
MONITIKA) KAl OxX1 KABe pia x@piotd.

Eikova 3: H vea 1oxvpn Touvpkia

Meral0 tov nons eLVONUEVOV X®P®OV napovoidzeral n yerrovikin Tovpkia. O nAn-
Buoudg ng Ba Senepvd ta 100 sxkaroppvpia 1o 2050. Avapdvetal eniong 10 £pyariko
ng Svvapko va avénbel katd 20%, nPpoc@PEPOVIAS TNG OIKOVOUIKA, KATAVAA®TIKA Kal

napayoyikn dvvapikn. To 2050 Ba tnv Bpei otnv 11n B€on naykooping and nAsvpdg
AETL

Eixova 4: H anobvvauwuévn EAddSa

Tnv 8ekaetia tov 1970, n narpida pag cvyrartaneyotav peralt towv 30 peyanvte-
P@V OIKOVOUI®V TOL KOOHOL. ZNHEPd, paoctizopevn and @aivouevikd avungpBinta
o1KovVouUIKAd npoBanpara, odevel npog €va aBgBaio pgnnov. H sikéva tng narpiSag pag
10 2050 sivar anokapdimurn. Meydno npéBanpa n vnoyevvniikdinid, Kabdg tig end-
peveg deraerieg o nAnBuvoudg ng xWpag pag Oa peidverar and 0,2% &¢ 0,.8% erioia.
To epyartikd tng dvvapikd avapgveral va ocvppikvmBel katd 20%, vnoxwpdviag tav-
16xpova otn 81ebvn kardradn tov nio nAoBoImV Kal I0XVPEOV XOP@OV TOL NAavitn pag.
To araBdpioto syx@pio npoidv tng avapsveral va €xel pia péon srnoia av€non Ing
ta&ng tov 2% mnepinov.

I'nyéc:
1. Ward, K., The world in 2050: Quantifying the shift in the global economy, HSBC Global Research,
(January 2011), pp. 1-44.

2. Mabpog I.T., “Anpoypagirn BéuBa aiidze: tn Aiota towv 10XUpDdV Tng oikovopiag”, Huepnoia, (8
lavovapiov 2011).




Mikpo — Mepifaliov (1)

H avdiuon tou Mikpo-llepiBaAAoviog Trpayuatotroigital pe T Porbsia Tou
UTTOOEIYUATOC TTOU avaTrTuxBnke atmé tov Kabnyntr Tou Harvard, Michael Porter,
YVwoTo w¢ «douikn avdAuon kAadou» 1 «avdAuon twv 5 duvduswv tou
Porterx.

O1 Mévte Auvapelgc Tou Porter:

1.H atreIAf] e10000U VEWV ETTIXEIPNOEWV

2.H diatrpayhaTteuTiky QUVANN TwV TTPONNOEUTWY TNG ETTIXEIPNONG
3.H diamrpaypateuTik dUVANN TWV AyopaOoTWY MIAG ETTIXEIPNONG
4.H aTtreiAr) a1rd UTTOKATACTATA TTPOIOVTA

5.H €vraon Tou avTaywvioOpNoU avAapeoa OTISC NON UTTAPXOUOEG ETTIXEIPNOEIS OTOV
KAGdO.



Barmrers tc entry: Rivalry determinants:
Economies of Scale New entrants ndustry growth
Proprietary product differences _ xed (or slorage) coslsivalue added
Srand identity ntermitient overcapacily
Szwﬂr.h ng costs Threat of Producl differences
Capital requirements Srand identity
Access to distnbution Swilching cosls
Absolute cost acvantages Concentration and balance

Froprielary leaming curve nformatonal complexity
- Access 1o necessary inpuls = Dwersity of competitors
Propnelary low-cost product design « Corporate slakes
Gaovernment policy « =xit bamers
cled relalhation

new entrants

oy Industry o
Bargaining . Bargaining
power of competitors Power

suppliers of buyers

Intensity

Determinants of supplier power: of rivalry

« Differentiabon of inpuls
Svatch ng cosis of suppliers and firms in
the industry
Presence of substitute inputs
Supplier concentralon
mportance of volume tc suppier
Cost refalive to tolal purchases in the
industry Threat of
mpact ol inputs on cosl or diferentation substitutes
Threat of forward inteagration relative to
threat ol backward inlegrabon oy Lirms in
the industry

Determinants of buyer power:

Bargaimming leverage: Prnce sensitivily:

« Buyer concenlration -« Prnicaftolal purchases
versus firm Product differences
concentiraion Srand identilty impacl
Buyer volume on qua ty/pedormance
Buyer swilching Suyer prolils
¢ lative to firm Decsion makers

ning cosls Iincentives

« Buyerinfoarmation
Auiily lo backward
ntegrate

. Subslitute products
Substitutes Pull-through

Determinants of susbtitution threat:

* Relatve price performance of substitules
« Swilching costs

* Buyer propensity lo substlule

saurca: Michaea! Parter, ‘Campetave
sratlen: sqaAan
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Mikpo — MepipaAAov (ll)

[TapdyovTEG TTOU ETTNPEAOUV TNV EI0OD0 VEWV ETTIXEIPATEWV
1.01Kovouieg KAipakag

2. ATTaITOEIG OE KEQAAQIQ

3.KooToAoyIK& TTAEOVEKTAPATA AVEEAPTNTA ATTO TO PEYEBOC
4.A10@opoTToinan TTPOIOVTOG

5.MNMpoéoPacn o€ kavaAia diavoung

6.NoIKOI TTEPIOPIOHOI

7.P6B0¢ avTidpaong atTo UPICTAUEVEG ETTIXEIPNOEIC

[MapdyovTeg TToU eTTNPEALOUV TN SIATTEAYUATEUTIKA dUvAUN TWV TTPOUNBEUTWY
1 . ApiBudG TTpounNBeuTWY

2. MeyeBog kal onuacia ayopaoTh

3. BaBuaog diagopoTtroinong Twy TTPoIOVTWY TOU TTPOPNBEUTH

4. AuvaTtoTnTa UTTOKATACTACNS TWV TTPOIOVTWY TWV TTPOUNBEUTWYV
AuvatoTnTa KABETNG OAOKARPWONG TWV TTPOUNBEUTWV




Mikpo — MepiBaiiov (1V)

[NapayovTeg TToL £TNEEACOLY TN SIATTEAYUATELTIKN SLVAUN TWV AYOPATTWY
1.Mé&yeBoG TOL ayopPAoTN

2.ApIBUOC TTPOUNBELTWY

3.MANPOPOPIES YIA TO KOOTOG TNG ETAIPEIAC

4 EvaioBnoia TV ayopaoTwy TNV TIUN

5.XapaKTNPICTIKA TOL TTPOIOVTOG

6.NOUIKOI TTEQIOPITUOI

7.KABeTn OAOKANPWON TWV AYOQACTWV

MapAyovTeC TTOL ETTNEEACOLY ATTO YTTOKATAOTATA [MOOIOVTA
1.YTTap&n KOVTIVAV LTTOKATACTATWY

2. Emidpaon 1ng TIpNg
3. TaoNn KATavaADRTWY TTPOC LTTOKATACTATA

NapayovTteg ToL emNEEAOLY ATTO YPIOTAUEVO AVIAYWVIOUO
1. PUBUOC AvamTuéng TNG ayopag

2. XapaKTNPIOTIKA AVTAYWVIOTWV

3. Npoomabeieg yia avénon pepIdiov TNG ayopAg

4.'ENelpn S1apopoTtoincng oTa TTPOIOVTA

Yrrapén vwnAwv epttodicov e€E050L




Mikpo — MepifaAilov (V)

KoiTikn oto Yrmodsiyua Porter

Exel xapakTNEIoOE S OTATIKO (TTEQIYPAPEl TO TTEQIRAANOV OAANG &€ UTTOPE
va TTOOPRAEWEl AANQYEQ).

A€ AapBavel uTToYN TOL TN SLVATOTNTA TWV ETTIXEIONTEWY VA EMEOATOLY
OTO TTEPIBAAAOV TOLC KAl VA SNUIOLPYNOOLV (KAIVOTOUIa A&iagy.

Aev avapepeTal oTn SLVATOTNTA CLVEQYATIWY TWV ETTIXEIONTEWV.

Aev KAVEl KAUIA avapopa oTo AVEP®TTIVO SLVAUIKO TWV ETTIXEIONTEWV.



Mikpo — MepifaAiiov (VI)

AVIQY@VIOTEG KAl AYOQES

=8 )

YTOATNYIKES e i TunuaTa
OHGSES & k.. ayopag

YTOATNYIKOI
TTEAQTEC



Mikpo — Mepifaliov (VII)

O oTpaTNYIKES oua&ag amapTICOVTAl ATTO OPYAVIOLOLG OTO TTAQICIO £VOG
BlopNXavikob  KAGSOL N E&VOG PRIOUNXAVIKOL TOUEQ HE TTOQEUPEQN
OTPATNYIKA YVWEIOUATA, TTOL AKOAOLOOLY TIAPOUOIEG CTPATNYIKEG N
avtaywvidovral o€ TTapopoia Paon.

Eva tuAMa TNG ayopdag ATTOTEAEI IO OPAdA TIEAATGV Ol OTTOIOl £XOLV
TTAQEUPEQEIG AVAYKEG TTIOL EivVal SIAPOPETIKEG ATIO TIS AVAYKEG AAAWY
TTEAQTWV 0 OAAQ TUNUATA TNS AYOPAG.

O oTparnyikog meAATNG E&ival TO/TA ATOUO/A OTA OTOIA TIPWTIOTWG
ammeLOLVETAI N OTPATNYIKN, ETTEISN KATA KOPIO AOYO €TTNPEAloLY Ta ayaBd
N TIC LTTNEETIES TTOL ayopalovTal.

Eva oTpatnyiko Kevo gival IO ELKAIQIA OTO AVIAYQWVIOTIKO TTEPIRAANAOY
TTOL &gV EXEI TTANPWC A&loTTOINBEI ATTO TOLE AVTAYWVIOTEC.



E€1epikO MepIiBallov

Mikpo-TrepIBaAlov/ KAGdog
Porter — 5 forces
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Case 2

Intel - Microsoft



Mesasrn Ilepintoong: Mic n! : | T iﬂ@ ’

Microsoft xax Intel

AKoun Kai Ccnuepa, n rnapouvocia Tev sraipeidv Microsoft kar Intel oro XDPO TOV
Hasxrtpovik®dv YrnoAoviorou sival moAs £urovn o= onusio va XapaxKkinpizovral g i1epda
Si1apxia”. H Microsoft Spactnpiorolisital kartd KOpl1o ASYo oro X@Opo tThng Snuiovpviag
AovIoCHIKOU via touvg H/Y (software), sued n Intel ornv karacksoun KUPI®S HIKpoOsriseEep-
vaorov (hardware).

O1 rnPDTES YEVIES TOV NAEKIPOVIK®OVU UIIONAOVICIOU srNITeAoBoav cuvvnNnBowcg pia Asi-
Tovpvia. I'ia napaSsiyvua, vnoAsvyIZav TNV IPOXId evde BANRUATOS. SThn CULUEXEIA O1 LBIo-
NOVICIES dPX1cAV va ViVOVvIdl 10 [AOAVNAOKOI KAl Vd UOopoVBvy LE TOo KATAAANIO npo-
YPAHHA va RAVOULV Hia OAg1d8a ASITouLpyicdv. O Npdios NpoypadlUaTIiZOIeEvoS NAEKTI DO -
VIKOS UIMONOVIOINS KATACKEULVAOINKE to 1946, zGvyize 30 tSvoULS KAl sixe oyvxko 85 m>. H
Sidkpion touv Hardware (vAicuikds) and to Software (Aoviocuiks) Ssv rAitav ndura SeSo-
HEVN aAnd Ba nnopoldcaus va NoVUE IS TUAIKA dPXIcE va UINdpXel ora pusEoca Tne Sexa-
eriag Touv ‘60. Qorcco o1 ayvopaoctsEg teov H/Y, nou ©éte ntav Kpartiksg VOIINPpECiseg, riave-
[MICINHIAa KAl HEYAAEg ESIMMXEIPNOElS, NpounBsfovrav tTo AOVICHIKS and tnwv eTaipeia
KAQIAOKELNG TOV LMNXAVNUAToY.

To 1968 1&plerar n Intel (INTegrated Electronics). To 1969 xkukAopopsi Tov
Nnpro tng pikposnsfespyvaoctn (Siactdoswmv 3X4d xXIDIooT®v Kal raxbtnrac 108 kHz).
I'lepinouv Tnv iSia snoxn SnuiovpynOnkav Kai ol MIpPoIol HIKPDO-UIIONOVIOIES Kal pazi
TOLS N avaykn SnuioLPVYIaAg £VSg ASITOUVPVYVIKOU CSUCSINUATOS oL va napsuBaiver @®g
sevdidpuecog perafl TN PMNXaAving Kadl TV rIpoypaupdiov. To 1981 n IBM rnmnaparivos -
HEVN aro tnv £1080An TV ENNopIK®V UIKPOUBOoAoOVIoT®V tnc Apple ora vpawpsia tov
HEYVAA®V ETAIPEI®V Kdl arid TiS 1S£eC KAMNoImU VEAP®OU HUNXAVIKOU NG, £1CAYEl Otnv
AYopd TOV IMIP®AIO NPOC®IIKS LIIoAovIoIn (Ue tTo Svoua IBM PC). e S8idotnpa svudsc
£TOUVGC KATAKIA MEPIS1Io ayopdg rouv fesnepvd to 50%.

H IBM xpnoipornioinocs tov snsfepvaoctn S088 tng Intel kxai: vieSsmos o AsiTOULP -
VIKS obornpa MS-DOS tng uixkprng tote Microsoft. Me aursg tic dAavBaocususg, oSG
AneSeixOn K TV LOTEP®V, SCIPLATNVIKES emMAovES n IBM dvoife to Spduo oric Intel xai
Microsoft yvia va yivouv KUPIaPXes OO0 X®PO IT®MV UIOAOVICTGU. To 1990 n Microsoft
KurAopPop=sf tTa Windows 3.0 ta onoia yvivovrtal S8exktd ue svBouvoiacud and tnyv ayopd.
H IBM xkdve: npoondBseisg aviseniBeons e TNV KUKAOMOPIa TOUL ASITOLPVIKOD cuvoTnpa-
Tog OS/2 aANd auvts o Kapia OsepinTtwon 8 YyU®pizel TNy srmiruxia tov Windows. H Intel
napdyelr vea povisaa snsefepyvactov (Intel 386SX, 386DX, 486SX, 486DX K.Ar1.) pus
TOOCO YPNYOPO PLOUGS MOUL KAVEVAS Anld TOULS AVIAY®VIOTIES TNG Sev Unopsi va tnv PBa-
Oe1. 2NV NpoondBsid tng va KAVEL TO IIpoicov TN HovaSiks KAl va To ripoocrartebosEl Ario
TOV aviaywViocHno tng AMD kar tng Cyurix, anAdzsel To Svolud TmU rIeSspyactdyv Tng o=
Pentium.

Meta to 1995 n napovoia twv Intel kair Microsoft sival TSCo 16XUpPHA 1oL LiIAgGus
Yia £vda VEO MNPOILVIIO HIKPOUMIoONoyIoTov, to WINTEL (UrnofovyicoIEg rMou IpEXouv Ta
WINdows, pne sensfepyactn tng InTEL). AxdSua kar n kparaid IBM Sesv KATAWEPE [IOTE
va Siaocridocel auvin tn ovpupaxia. To WINTEL wupidpxnos andAuvra. XaparIinpiciikos tNg
adSvvapiag tng IBM va KUp1apXrioel Oro X@po TmV IIpOCMWIIIKGOU UIIONOVYICOT@®V oL n isSia
Snpiopynos NTav n and@acn TnNg ora teAn touv 2004, va nouUVARCs! tThy EMNIXEIpNHIATIKA
Spaocnpicotnta twv PCs omv kivezikn Lenovo. Ta npoidvra touv WINTEL. sifvas Krupiap-




Xd HEO® ING CLMANNP®UATIKSINTAS TOLS yiati to €va eival anapaitnto yia tn ASIToup-
via touv dnnov.

2V Npaypauxkomnta cpwg, n ovppaxia perafl tov 8Bo staipeidv @aiverar va
gival nepioosIEpo pia cvppaxia “svkoniag” rai o1 Siagopégs sivar peydisg. Efval xapa-
KINPIoUKO Ot and 11§ apxEg tng veéag Seraegriag Kai o1 860 eraipeisg cuvepydzovral pe
aviaywviotEg tng dAANG NAsLpdg, kdu adiavénto Afya xpdévia npiv. Na napdSeiypa, n
Microsoft npocdpnooce ta Windows XP, Vista kat Windows 7,10, €to1 dote va Asitovp-
youv kai og dndouvg enefepyaocteg (n.x. ensefepyaoctég tng AMD). ‘Opoia, n Intel napov-
oidzeral exdBapa nAov va eival EvBepHOS LIOOINPIKIAG TOL ASITOVPYIKOY CLOTANA-
tog LINUX.

Eival t€to1a n 6vapn tov 800 emxeipioemv, Nov akSua Kai o1 peyadvbIepes stai-
PEIES TOL KOOHOUL OTOV XDPO I®V NPOCANIKAV vrioNoylot@dv (nx Hewlett Packard, Dell)
avtpernizoov npoBaripara perodpevng kepSogopiag. [Npdyuar, érav To peyansiepo
HEPOG Tng afiag evég LMONOYIOTN MPOEPXETAl AMNSG TO NEITOVPYIKS TOL CVOTNPA KAl TOV
enefepyaoctn 1oL, TOTE LNIAPXE] NPAYHATIKSS X®Opog va avantuxBei kepSopdpa pia erii-
Xgipnon n ornoia cuvvappoNoyel “Koutdkia LIOAOVICI®V” TO HEYAADIEPO UEPOS ING
npootifepevng afiag twv onoimv 1o npoonopizovial dAAOIL;

TeAikd yia néoa xpdvia akopa 1o Svon®diio 1@V Microsoft ka1 Intel Ba rupiapxei
OTO X®PO TWV MPOCKIIK@YV LITONOYICI®OV; Oa Kartapgpel avn 1 KANoia aviictoiXn CGUU-
paxia va xupiapxnoel ortov 181aitepa enikepdn Kal avantueodpevo KNdSo tov €€vnvmv
KIVNTQOV;

I'nyéc:

. Shih, W.,C., “Why HP’s Departure from the PC Business was Inevitable?”, Harvard Business Review
Blog Network, (August 22, 2011). :
Bounellis C., “Microsoft, Intel invest in Wildfire”, www.findarticles.com, 27/10/1997.

Ploskina B., “From WINTEL to LINTEL”, Willet G.H., “Microsoft’s Rope of Arrogance”,
www.findarticles.com, 30/11/1998.

['a nepioodrepeg nAnpogopieg yia tg Microsoft kai Intel, pnopefte va emoke@Beite 11c OeAISeS felbly
oro Siadiktvo ortig SisvBibvosig: www.microsoft.com rai www.intel.com.
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Eowtepiko Mepifaliov (1)

TN onNUAvTIKOTNTA TOoL EcwTEPIKOL [TEPIBAANOVTOC OTNV EMMTLXIA UIAG
ETTIXEIPNONG, TTOPOOTIABEl va avadeiéel pia Bewpia TTOL Exel AvaTTTLXOE TNV
TeEAeLATAIO SeKAETIA.

H Btwpid TV _MOP®V KAl TV IKAvoTnTwv (resource based theory),
ATTOTEAEI UIC E0WOTPEPN Bewpnon N otroia dev TTapayvwpEilel TN oNUACIa
TOL €ETEPIKOL TTEPIRAAAOVTOG, €oTIAldEl OUWS TNV TIPOCOXN TNG OTO
EOWTEPIKO TTEQIBAAAOV.

YOUPWVA Pe TN Bewpia avTtn:

KaBe emxeipnon SIAMEPEL ATTO TOLE AVIAYWVIOTEC TNGC WG TTPEOC TOLG
TTOPOLE (LAIKOVC KAl ALAOLC) KAl TIC IKAVOTNTEC TTOL SIABETEl, KABWC KAl
OTOLG TPOTTOLC EKUETAAAELONC ALTWV.

O1 TTOPOI KAI Ol IKAOVOTNTES UTTOPOLY VA ATTOTEAECOLV T OTEPED PAON YIA
TO OXeSIAOWO KAl TNV EPAPPOYN TNG OTEATNYIKNG O€ &va PETARAAOUEVO
£EWTEPIKO TTEQIBAAAOV.




Eowrtepiko MepiBaiAov (II)

O1 MNopol utTopEi va givat:
YAIKoi: XpNUaATOOIKOVOUIKOI, PLOIKOI, AVBpTTIVOl, OpYAVKTIKOI
AvAoi: TexvoAloyikoi, Karvotouiag, dnun

Q1 IkavoTnTEC UTTOPEIA VA Eival:

Oplakég: AULTEC TTOL €iTe  SIABETOLY  €iTE  PTTOPOLY VA  PIMNBOLV Ol
AVTAYWVIOTEG.

OepeAidelg: Eival auTég mouv &¢ SIABETOLY O AVTAYWVIOTEG KAl &€ UTTOPOLY
€OKOAQ VA TIG AVTIYPAWOLV. ALTEC Ol IKOVOTNTES €ival ALTEC TTOL O06NYOLY OTN
Snuiovpyia Alarnpnoigov AvraywvioTikob [MAsovekrnuarog (sustainable
competitive advantage).

O1 OepeNWSEIC IKAVOTNTES
YouPRAANoLV oTnVv afia
[poo@EpoLY SIAPOPOTTIOINCN £EVAVTI TOL AVTAYWVICHOU
[apéxovy SLVATOTNTA EICOSOL O VEES AYOPEC
Eival TTEpIOpICUEVES



Ecw1epiko MepifpaAiiov (1)

Oewpia TOV MOPWV KAl TV IKavoTnTwy (resource-based theory)

4. Select strategy which best
exploils organization resources
and capabilities relative 1o
external opportunities

3. Appraise the potential of
resources and capabilifies in
terms of their potential to lead
fo sustainable competitive
advantage and immediate return

Competitive
advantage

2. Identify the organization's
capabllities; what can it do
more effectively or efficiently
than its competitors?

Capabilities

1. Identify and classify the
organization's resources.
Appraise strengths and
weaknesses

T

Resources

. 5. ldentify resource gaps which
need 1o be filled. Investin
replenishing, augmenting and
upgrading the resource base of
the organization




Eowtepiko Mepifaiiov (1V)

Otwpia Tnc AAvoidacg Agiag (Value Chain)

JOMPWYA  PE  QUTH, N EMEPNon e&etadetal LITO TO  TIPICHA TV
50ACTNEIOTATAV TTOL EKTEAEI VIO VA TTAPEXEI OTOLG TTEAATEG TNG TO TTPOIOV )
TNV vrEeoia TG. H aAvoida agiag avaAue Tnv EMIXEIONON OTIC OTPATNYIKA
KOPIEG SpacTNPIOTNTEG TNG, OL)TOO% WOTE Va €EETACEl TNV TTOPEIA TOL KOOTOLG
TTOL AVTILETATTICEN N ETIXEIPNON KABWGS KAl TIG DTTAPXOLOES N SLVNTIKEG TTNYEG

S1apopoTToinoNG TNG.

KOpIEG AEITOLPYIEG:
Alaxeipion eicgpyxopevay (Inbound Logistics)
A&iTovpyieg Tapaywyns (Operations)
Alaxeipion e€epxopévav (Outbound Logistics)
MAPKETIVYK KAl TTWANTEIC
YTTNEEoieG peta TNV TTANoN (After sales)

YTTOOTNPIKTIKEG AEITOLPYIEG:
MNoounBeieg — AyopEg
‘Epevva — AvanTuén
Aloiknon AvBpwtivayv Mopwv
EcwTtepikn YTodoun - Aloiknon



Eowtepiko Mepifalioyv (V)
Oswpia tng AAvoidag Agiag (Value Chain)

Administrative, Legal, accounting, financial management
finance infrastructure

Human resources Personnel, lay recruitment, training, staff planning, etc.
management

Product and Product and process design, production
technology engineering, market testing. R& D
development

Procurement Supplier management, funding, subcontracting, specification \
Value added

v
2
=
©
<<
-

o

a

o

-
wn

Y

‘

INBOUND OPERATION OUTBOUND SALES & SERVICING
LOGISTICS LOGISTICS MARKETING
Examples: Examples: Examples: Examples: Examples:
Quality control;  Manufacturing; Finishing goods; Customer Warranty;
receiving; packaging: order handling: management; maintenance;
raw materials production dispailch; order taking:; education
control; control; quality delivery; promotion; and training;
supply schedules control; invoicing sales analysis; upgrades

maintenance market

research

Primary Activities




EowTtepiko Mepifaiiov (VI)

Oswpia Tng AAvoidag Aéiag (Value Chain)

21€pen vnodoun
Alaxeipion avBpodmveov népwv

Texvonoyikn avdmmuén

Avepodiaouog

Aiaxeipion Aiaxeipion  Mdpketivyk
gloepxo- Aigpyaoieg  efepxo- Kal 2EpBig
HEV®Y NOARCEIG

PAOTNPIOTNTIES




Eowtepiko MepiBaliov (VII)

Ocwpia tnc ANvoidacg Afiag (Value Chain)

To 8iktvo aiwv cival éva obVoAo SIa-OPYAVWOIAKWY CLVEECUWY KAl OXECEWV
ATTAPAITATAV YIA TN SNUIOLPYIA EVOC TTPOIOVTOG I LTTNEETIAG.

ANLOIOEC adia AAVLOIOEC adia AALOIOEC adia

 Advoida afiag
' TOVL OpPyavicpov

i




Eowtepiko Mepifaliov (Vi)

Ocwpia Tng AAvoidag Agiag (Value Chain)

YOUPVA PeE auTn, ol dpaoTtnpioTnTes afiac amoTeAoLy 1o BeuéAio AiBo
Yid TNV €MTELEN AVTAYWVIOCTIKOD TTAEOVEKTNUATOG.

TNV KATELOLYON ALTN KAl ATTOCKOTIWVTAC OTNV ETTTELEN TTEQICTOTEQLWYV
EOWTEPIKOV SIACLVEECEWY, ETTIXEIQEITAI ATTO TIC ETTIXEIONCEIC N BEATICOON
NG amoboong PEOCW TNG ISIOKTNCIAC TTEPICOOTEPWY  TUNUATWY  TOUL
oLOTAPATOC afiag.

H S1adikacia avTn ival YVWOTH WS KABETn 0AoKARpwON.




Case 3

Walmart



Menein [epintwong:
To ®Parwvopcsvo WalMart

[Moia emixeipnon anacxohef 2,2 exaroputpia epyazopgvouvg, eixe €ooda and
noifosig $485 81 1o 2015 kar eivar n peyadviepn emxeipnon tov Kéopov; Mdnnov
Afyor ornv EANG8a Ba éheyav 61 authi eivalr n Walmart, n peyahtiepn onpepa Aiave-
UMOPIKN EMIXEPNON TOL KGOUOL, IPEIS POPES peyanttepn and m Sevrepn, tn ['adnikn
Carrefour. [Iepimov 200 ekaroppvpia neddreg smokénrovial kdBe eBSopdda ta nepi-
nov 11.508 raractipara tov opinov (lovviog 2015) oe 27 xdpeg 0 A0 TOV KOOUO.
Edv n Walmart ritav xédpa, Oa rfitav n 28n peyadiiepn X@pa 1ov KGOHov, Alyo HIKPO-
tepn and ™ NopBnyia kai peyanvtepn and v Avorpia.

Kai Spwg n i81a n Walmart to 1979 ntav pia oxeukd pkpn apveida Alavepnopi-
ov otic HITA pe pdiig 229 karaotripara, evéd ny£ing otov kKAddo avté rfirav n Kmart, n
onoia sixe 1.891 karacmipara kar SimAdola éco8a. H Kmart Bdoize tv emtuxia g
auti ota tepdotia nhcovektipara ueyeboug nov anohduBave kar ta onofa Snpiovp-
yovoav oikovopuieg kKAfpakag otg Siadikaocies ayopdg, S1avopng Kai HAPKETIVYK, OIKO-
vopieg anapaitnieg yia KA0s @dpipo KAddo.

Méoa, Suws, oe 10 xpdvia, n Walmart katdeepe va avapopewbel nAnpws,
napovoidzoviag emoia av€non peyEboug tng 1dfemg tov 25%. To 1989 n etaipeia eixe
TIC HEYANVTEPES MONACEIS aVvd TEIPAYWOVIKG UETPO, RABDS Kal TO HEYANDTEPO NEITOLP-
VIS KEPSOG ot oxéon pe kKGOe dAAn Miavepnopiki emixeipnon otig HIA. To 1992 n

Walmart avaSeixBOnke omn peyanvrepn Kai mo kepdo@opa emxeipnon AlAVERNopiov
tov HI'TA.

Walmart -




Oa unopovos Kaveic sbAova va arnoSooss: HEYANAN AauUIn AvVaAariporini rnouv Gniusi-
DOONKE OTOV AUEPIKAVIKO KAASO tTou AlAQUVENNIOPIOL OE LIA MOASIASa rNNapaySUIey. Merta&s
AuvTHV n emrvoxia Oa pnopovocs va anodoBsi ornv 18iopuia Tou 1ISpotn tne Walmart,
Sam Walton, ocrouvg “vnanAnidouvg vrnoSoxng’ (“greeters”), o1 onoiol KAAOGCOSPIZAV TOULS
IMNEAATIES ora S1dopPpaA KATASTNUATA, orn S1d8son teov VOAAARAGYU Ua CUHHMETACXOUV IO
1SIOKINCIAKS KABsoT®dS TnNg srnixsipnong, orn CSIPAINVIKN I®OV KABSNUEPIVEAU XApunacodwv
TINOV ([IO0U IApsixXxav orov AeAdIn KanBTEpsed IIPpOCPOPES, annd Kal £olKovVouNnoeIlg
OoInv sraipsia Socov agopd o merchandising kair ta Sia@nuictikd KSotn), rxaBoc xkai
ora peydina xaractnpara tng Walmart, ta onoia TNS MPOCE@EPAV ONUAVIIKES OlKOUVO-
LIS KApIarac.

INapoaa avra, 8a nop£rnsl va avaznNnitioouvLEs Tic BaBslBtepeg airiseg Tng srmrvxiac Tnc
Walmart, SnaadSn va anoxkaABWoOULE TA LUSTIKA sKeifva rmou odSnynocav tnv srailpsia otn
Snuiovpyia NEYANA®UV KATASTNUAT®mY KAl TN riapeixav pia rsroia Soun KSoToug rmouv va
Si1xalonovysel TIS XAUNAEG TILES (“evervday low prices”) kail TNV rmapousia TV UIIAaAA -
AV UVIIoSoxXNg OrIS £1688oug TV rartaotnpuarcov. H ikavonoinon rou avayKkdu touv
NEAAT®EV INS AIIOTEAECE TOV MUPHvAa Thng orparnvikng tng Walmart. H sraipsia, doindvu,
OIOXEVE OIO VA IIApPEXE]l OIOV NeAdIn ripoisvra rioiornNrtag, va rkabiorda Tta nipoisvra auvtd
Si1aBs&ocipa Srors Kal Sriouv ta OsAs:1 o MNEAdINg KAl va XIiosel £va Svolld TEroio rnouv va
nep18aanserar and ansavin afiomiocria. To kA=1S{ yvia va avIarnorpiOsei n Walmart crouc
OSTOXOUS AULTIOUS MIAV va VIVElI O IPSHIoc LIE TOUV OHOoio AauaveEmus ta anoOsuara tng
(crpatnvirn sepodiactikng anvoiSacg) to EMNIKEVIPO TNS AVIAY®VICTIKAS TNS CSIOATNVIKAG.

H orpamnmvivn auvtn t€6Onkse os EQAPHOYIN HMECA Arld Hia [APp@WIOIIOPIAKN TEXUVIKA

spodiacrirng Siaxesipiong (logistics) vyvuvworrn oo “cross-
docking”. Ms tn nso8o avrtn, ta rIpoicovia HMETaEpovIal s
oSuveEXn pon orig anoBrnkseg tng Walmart, Ssoovu Siansyovtai,
ElavacuvoksvLdzovIdAdl kKal JiavE€uovidl ora KAaraorthnpara,
CLXVA XEPPIS va SNUHICLPVYOUV HNOTE ansOsua, anics pusraBai-
VOUV Aric IO £VAa ONUEio SEKEOoOpTeoocnc oo anno. To olbotnua
epodiactikng Siaxeipiong, CUVEN®S, srmIperiel orn Walmart
VA £rirxel OlKOVOLIIES MOV MNpOKUBITOULY Ard TNy ArIo@ULUYN TOU KOOIOUS SI1arnpnNong TV
ano®spdrwv. H Walmart ora psca tng Sskastiac touv 1990 Siaxkivobos to 8S859% tTwwv
MNPOTOVI®MYV ITNG HUEC® TV AarnobBnkodu tng, sved n Kmart Honis to 509%5. AuvtsS pusious o
KOOTOS IoANoceEmvy via tn Walmart xatd 29% use 39% os oxson LIE TO HNECO SpPO TOUL KAA-
SoU, VEYOUSS NHouL KaBiotoBos smIKIES TIS KAONUEPIVES XAUNAEQ TI1LIEG.

O1 XapnNAEQG TIMEG, KAT EN£KTAcn, SMIPsrnovyv orn Walmart va sfoikovounsi xpripa-
TA MOV MNOPEl va ernsevdSUBoel o npomBnon tou NpOoiovVI®mV TNc. Me thv tipoASyYynon auvtn
n zntnon vViVverdl Nepicodtepo npoBAswinin kar oSnvyei HE TN osE1pd TnNg o KAAUVIsEpo
EAsYyX0O TV anobBesudrimv. TEAog, o1 xaunasg TIMEG MIPOCENKUOULY TOV IIsNdIn Ooro Kard-
OSINPAa, KATl 10UV HUETAMPAzZerdl O LVWNASTEPDES MOOANCEIS avd IESIpav®muike usrpo. Ta
MNAEOVEKINUATIA AaUTd rnapsixav orm Walmart tn Svvarstnra INg Xpnoiponoinong “‘vnoan-
ANV vrioSoxng’.

ESe® Ba npsrnse: va toviortsei St1 to cross-docking sivai pia rions SCoOKOAN O s@ap-
HOVIl KAl HMIHINOoN MpAakKtikn, Ka®og amaitei enevSBosic o= Siapopa annnhAocuvuvSsedusva
cvocmupara. Ouvolaocrtikd, arairtsi cuvvexn Erapn avdpeEoda orta KEvIpd Siavoung, toug
NpouNBOsuVIES KAl Ta onusia nNeAnonc, oTs va se€aocpaniocrei N aSi1dKornn pon KAl seKTs-
AECN TV IIAPAYVEAIOU MECA CE AIVES OpEeEC. "Erci, n Walmart Snuiopynocs sva oborn -
Ha SoOpUPOPIKIIC SINKOIVOUIAS, TO Ornoio OSTrEAvel o wKaB@nuepivnn Bdon 8sSousva ora
onueia ooAnong. Emniong, kaBs ksEvipo Siavounc £xs1 tornoOstnOsrl orpartnvyikd, £rol




Case 3 (Il

Dore va urnopei va e€uvnnpertei 150 pe 200 rartaotnpara Walmart os pia pEpa. Ta karta-
omnmpara tonoBsminkav Scov to Suvvuato 110 NAaKpPId AaANd TAUVTOXPOoOVvVA CE ArooTAacon OX1
pmeEyanlbIEPpNn Ao Auvin TNy oroia puriopei va Si1avlBoel Kavelig oSiIkOS Kal va pBdocer ano
TO KEVIPO Siavouncg (oro rartdornila) peca o pia pEpa.

"Eva anNo SUCSIATIKO-KAEISI oin Sourn touv cuoINUATog £@odlactikng Siaxeipiong
tng Walmart sival to ypnvopo Kdil SUEAIKTIO SIKIUO UEsraopeu the. Ta 19 kEvurpa Sia-
voung tng sraipseiag to 1992 sfurmnnpsrovvrav and 2.000 18i1oktnta poptnyd. 2Znpspa ta
woptnyd <Lenepvouvv ta 20.000 xka: vidpxouvv axroun 12.000 puvuovnkesg. O ordshog
auvrtog srirpsrisel om Walmart va Siaxkivel ta npoidovia tng ard tnv anobnkn oro Ksatd-
oTNUAa O AIYOTIEPO arioc 48 ®@psec Kdl vda AUVAVEDVUEL TAad pddgia TV KAartaotnpdriov tng 2
popeg tnv eBSoundSa kKartd NECO OPpOo, EVE O AVIIoToOIXOS aplfudg yvia tov KAdadSo sivai
pnia popd tic 8Bo eB88SoudadSec. Ta s kEvrpa Siavounc Asitouvpyouvy os 24dompn Bdaon.

Tia va xapnoOei nNnNpos ta oeNn tou cross-docking, n Walmart Snipenie va nipo-
Bel o OspnenieddSeic anNnayes Socov a@opd To SIoIRNIIKG Sasyxo. [ lapaSoociaxkd, ortowv
RKAASO TOU AIQUVEUIIOPIoU N ANnwn aArodadocsou TipoAovynNnong, rnpodBnonc xkai
merchandising XapakKmmmpizoTtav Arirds LWNATNI CUVYKEVIPOoONn O rinsdSo opyavicpol. H
Walmart akonoUnos nia S1aopserikn MIPpOCEYYIoN KAl £rol avri va “‘Sioxsrstser” o Aia-
VEMIIOPOS TA MIPOoOIoVIA TOU Oro oVorniid, ol rnendiec ta KarsvBOvvoouv Sriorts Kail Oriouv Ta
xpeidzovrtal. H nmpoocsyvyion auvrtn arnailrei, BsBaila, cvvepyvaoia avdlueoa ord Kartaotnpia-
Ta, Ta REvVIpa Siavoung, toug IIpopnnBseuvIsEg, s ca@eds HMEYANUVIEPpn AIloKsEVIpOon Oorn
ANWnNn TV Arlo@ACSE®V.

H Sioiknon om Walmart S8ev vnnavopseilbsl orouvg SisUBuvuiEg Karaotnudiou T1 va

KAvouv, annd povIizel va Snuiovpyei €va terol1o rnepiBdannov, OcTeE auvTol va UIIopovyv
va pdaBouvv and tnv avopd annd Kkail perafv touvs. Ta ovompara rnnnpoeopnongs tngc
Eraipeiag, yvid rnapdadSeE1yLd, INIapEXOUVUUV OLoUS TEAELVTAIOUS AVANUTIKEGS MNANPO@OPIES OXeE—
TIKA HME TN CUUIIEPIPOPA TV IIENAT®OV, EVE £XOUV KABIEp@OE] KAl TAKIIKES CUVAVINGEIS
TV SIsLOLUVTEV KATACSTINUATI®OV Yia Thnv aviannayn ancoweomv. Oco pdaiocrtda tTa KAartaorn -
para tng Walmart nonnanaacidzoviav Kai ta asporndva tng srtaipsiac Ssv apkovocav
VIA TIS TAKIIKES CUVAVINOEIS TV S1eVBLVI®OV KATtTAoSTNUAI®VU, N srdAdlpsia seyKart£€otnos gva
oclotnpa TNNAESIACKEWNS, TO Oroio £EEPVE O SrAddEn TA KATACSINUATIA LIE TAa KEVIPpIKA,
annd xkair pserafV Ttouvg. Erol, topa, o1 81sVOUVIES KArtaoTnNUdImu TMIaipuvouLVy HEPOS O
OUXVES TNAES-CLVESPIACEIC, X@WPIc va Xpseidzsrtdal va JUsTakrivouvvrIal ard tn jfa noaltsia
omv annn. Ona auvid Si1seVKONUBUVOoOLVYU TN SIoiKNon Kdal tous SisLBULVIES TV Kartaotnpd-
TV va S101KoUV 110 AMOIENAECUHATIKA O OXE£0N LE TOUS AVIAY®VIOIES KAl VA EMNITuyxXda-
VOULV AKOLIN HIKPpOIEPA KOOIN.

Acgc onueiocovuse ottt n Walmart —-pe tn BonBsia tov oNosva Kal BeEATI®USEVDY
MINANPpOPOPIAK®OUV CSUCSTNHAT®OU— OUANEYeEl SsSousva, ta avanvsl Kkal ta psradSiSsr nAas-
KIpovikd via va afiocnoyseital n anocd8oon KABs reploxXng, Kaiaornparos n tunuparog
KATAoTNRATOS. EXKTSS Toov NASOVEKINUAI®OU Vida TOV TOMEa Tomvu arnobsudrov, Onpuaviiko
£ivadl Ort1 SNUIOUVPVYEITAl p1da Kolvn Baon nAnpoopnong £rol oote va vinoBonBnBodural
Ta “mnpoBanuarnikda’ kartaotnpara. Afizer va avagespBsei S11 TO nNANnpoopiakos ocvotnpa
Tne Walmart sivar 8sbrepo o pesyeBog perd arnd auvid tng KuBEpunong tov Huwmpsuwmy
Tlonitei®v.

ZxeT1IKA npoocpara n Walmart anogpdoios va vioBsrrniocs:r AANN LA srnavacortartikn
KAIVOTOMIa, TNV avilkardoraon tov Bar-codes e pia vea rnonnd UVITOOXOUEVN IEXVONO -
via (mouv ovoudzesrar Radio Fregquency Identification- RFID) us tnv ornoia tn Otiyun rnouv
AAIPOVUE OIOIOSNIIOTE MIPOoioVv Arlld TO PddE@l AUTSNAaTd auto Ba XpeE@Usertdal Oro Aoyda-
plracpo pag (N onv rIcIeIlKn pac Kdprta) ponlic odocouvue oro tapsio, annd xkair Ba




SIVETAl N KAtdAANAN NANPoPEoPpNoNn orn Siaxseipion anoOspdrov Gorts va SoBsi suronn
ViA rMIAapayvyeENid TV AarndadpaitNTIou rIIpoicouIu.

To rensvTaio KOUUAIL TOU MNazd TV IKAVOINTomu tne Walmart amorsAsi n Sioiknon
avBbponivev nopwv. To 50% tng sfoikovsunong and tn Leicoon oOric RIKDORKAOTIIES O
EVaA CUVKEKPIHUEVO KATdAoInua, polipdzsral puertali teov EPQPYVAZOUEVEOV TOU KATACSINLIATOCS.
"Erci EXoOUUE KAl EUXAPICINHUEUVOUS SEPYAZOLUEUVOULS KAl HEIOUEVES HIKpORKAOTIIES. H agpo-
OCIOoN TV £pYyAazousvoev, 1Siafitepa erf Sioiknong Sam Walton, ntav raBopionikn oInv
ermrvxia Ing seraipsiac. E&aitiagc aAAwors ToUL rnpovpduuarog ayopdg METOXGMVU ITnNg
Walmart, © naoBtos tov Epvazousvomyv cuuSedtay e tnv afia tng HMEroxXngc oro Xpniuda-
TiIoTNPI1o, SNHIOLEYEVIAS £I01 Svav dUeEco Kpiko usrafs tng avdnoruvinc (xkai ng enisSpa-
ONG TNS OINV TIHN TNG LEIoOXNg) Kal to nBi1ks twowvw Epyazonusvov TN srtalipseiac. O vridn-
ANNOL TV KATAOSTNUAI®MU MIaAiZzouvvy riporebovta PONOC OINV AHUECH AVIArNoKpIon Oric avd-
YVEES TV ISAdIU Kdadl Ta Kivnripa sival rnnoAnanind. AIAXPOVIKOS OSIOXOS, ACINIOV, TNG
sraipseiag vONpfs N NAPAKIVNION IOV VIIAANNRA®U, OOIE Ol TEASULTATOl vda sivdl 1o Kourtd
OTOV rieNdtn.

Znuaviikn vnnpfe KAl n 1IKavosINnTa TNg srtaipsiac va aQuvIAarioKpiverdal oric TACsEIS tTNg
exdortote sepoxng. N'a napaSsivua, n vypnvopn VIOOEINoN TOU OIKOAOVIKOUD (green) nap-
KETIVVE, £VIoXUOoEe Inv nyenxkn Oson tng Walmart otinv Anspixkn. To OlKoONOVIKS rnpS-—
YPAPHA IOV EVRKAIVIAOE Kdl 10V £0TIazdTav ornv evlBdppuvon Ty rnpounBsuvrdyu tnge va
XPNOCIPOMNOIOVV NApAYV®VYIKES SiaSiraocies @INIKES Npog To nepiB8aniov, Le thv rnnapan-
ANnANn sxorparsia npoBoing Ttou, ocuvEBaNs ornv nNEpAlTEpo eSpaicoon tng Walmart on
OCULVEISNON TV AUEPIKAVEU KATAVAA®IOV. [Ipog thv iSia karsB0uvuon KI1voldtav KAl 1o
MNIPOoVOaLd «aYOpPACoE AUEPIKAVIKA>», LIS TO OrIoio ol npopunOsuvies KanoVBvTav va rnapd-
YOULV Ta npoisvia touvg orig HITA. To 2011 n Walmart avakoiveos £ua rsevrtastseg rnpsS-—
veappa Benricoong tng Opsnmikng afiac twv MIPOICVI®V INS, HMEIOUVOVIAS TNV IIEPIEKRTIKGS —
INIA TOUVS O AAQTIl KAl zdxapn kal sfainsipovrac Ta akdspsorta Ainapd (fat trans). >Sta
nAaaicia tng rnpooridBsiac aving n Walmart Eexkivnos SianpaypareboeElS LUE TOUS rIIpoun-
OsutEg the Mse SAaa auvid n Walmart anskinocs tsroia Sévaun oro AIQVEUNIOSPIo TNG
APNEPQIKNG, OOTE, OMII™WS NEVETIAI XAPAKINPICTIKA, apksei pia eNuNn yvia dvolyiad Kartaortn-
HATOg TNS VIA VA IIPOKANECSEI KNAEIOINO TV VIIAPXOVIMU AVIAYMWUICTIKOU KAQTAaotNpHAToVv
OTINV rNeEploxXn.

BeBaia Sev sivar ona 1Savikd yia tn Walmart. To usyveSc tne xair n SUOvaun tng
ArmoreNAoVV OIoxXOo via noAlovc. ia napdaSsivua, apkKeroi sifval auroi rmou Thnv KAatnNnyo -
POUVVYV OT1 EKUETANNEVETIAL TO NEVYEDSS TNg ST01 BOTsE va viiayopsGe: Tn CSTPATNVYVIKI Kdl TOV
IPpOrno AsiITouvpPpviag TV ApoRNBOsLTEV TN, Ol Ooroiol NASov CUOMIIEPIPEPOVIAL KAl NEl-
TOUVPYOUVV HE TOV IPSrio nou ermBdas: n Walmart. Eminasgoy, noAAsSc sifval Kkai o1 rartay -
YVENIES IOV AVIINEIGIIIZE] KABNUEPIvA OXETIKA LI IITUXES Tng Sioiknonc avBOporivou
Svvauixkot tng. EvSsikrnixd avagpspovrtal IIEPITITAOCEIS EPYOSSTNOoNS AVNAIK®Y, LVITOXPE—
®TIKNS ADACXONANOoNS e @Ppdplio MNIEpIccSTEPO arl’ Soo EIMTPETIETAI AlIO TO VOLIO, EUV®
KArNyopEeital STl Katd HECO Spo o1 epyazousevoi tng ausiBovral ps micBobc xapuniASTe—
POLS Arlc ALvITOVS TN AvoOoPdAS.

ANS tTnv AANNn IIASUPd, UEId Aard ToVv KATASIPO®MIKS tupgeua Karpiva nouv snoAnSs
n NEa Opnasdavn, n Walmart, o= nia afioonusiorn Kivnon KoOIVoUVIKAC s0VBOB0VuUng, S81E6=-
O pOoUXaA, TPOWIHA Kdl VEPOS OLOoUS KAIToIKoUS TNg OEPpIOXNg rnonv riio sykaipda anns ta
OCWOoTIKAd cuVveEPpYEia Tng KLBEpuvnong tewv HITA xai tov epuBpd crauvpds!

Tenirda, efte SolBuse tnv Walmart oo napdaSsivua ripog puipnon site g rnapadSsiyvua
rIpog arogouyn, Soxkona Ba nnopovcaus va apgicBnincovus Sti sivar pia Erixseipnon




rov £xel avammicel Kal eKPETaNNEVTE] OTo EMAKPO TIS IKAVOTNTES TG, KatopBwvo-
vIag pEoe avt@v va Senepvd diaxpovikd 1oV Onoio aviayoviopo.
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[leproodrepeg nanpogopies yia tn Wal-Mart kai t1g dpaotnpiotntég e pnopeite va aviArioe-
1€ ané mv 10tooenida me oro diadiktvo ot SiedBuvon www.walmart.com
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SWOT Analysis (I

SWOT Analysis Template

SWOITL Analysis

Strengths

Capabilities
Competitive advantages
Resources, assets and people

Experience, knowledge and data

Financial reserves, returns
Marketing, reach
innovative aspects
Location, geographical
Price, value and guality
Processes, systems, it,
communications
Advantages of proposition

pportunities

MMarketdevelopments
Industiry or life style trends
Innovation and technology
development

Global influences
MMarketdimensions, horizontal,
vertical

Target markets
Geographicalimport, export
MMajor contracts, tactics and
surprises

Business/product development

Wea knesses

Lack of capabilities

Gap in competitive strengths
Reputation, presence and reach
Timescales, deadiines and
pressures

Financials

Cash flow ., cash drain

Continuity, supply chain

Effects on core activities
Reliability of data, plan and project
Managementcover & succession

hreats

Political and economical effects
legisiative effects
environmentaleffects
Competitive intentions
Marketdemand

Innovation in technologies, services
and ideas

New contracts and partners

Loss of resources

Obstaclies to be faced

Poor managementsirategies
Economiccondition home, abroad




O cLVSLACUOC TV BeWPNCEWY UE Th BonBsia T

SWOT Analysis (1)

WOT Analysis Opportunities

Turnaround Aggresgive
Strategies Strategies

Weakness Strengths

Strategies Strategies

Defensive } Diversification }

http://mrbangal.blogspot.com/ le reats
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H AAvoiba A€iag Tou Porter

O 6pog alvoiba adiag avagépBnke TEWTN Gopda amod Tov Michael Porter. Yougpwva pe Tov Porter n aivoida agiag eival
Eva oLOTNUA Ao AVEEAPTNTES ETTIXEIPNOITKEG AEITOLPYIES, Ol OTTOIEG CLVEEOVTAI UE CLOXETIOEIS. TOPPWVA AOITIOV HE TNV
TEXVIKN TNG “aAvoidag agiag”, pia emxelpnon e6eTACETAl LTTO TO TIPICHUA TV SEACTNPIOTNTWY TIOL EKTEAE YIA VA TTAPEXE!
OTOLG TIEAATEG TNG TO _TIPOIOV ) TNV LTNPEEcia TG. Ol CLOXETIOEIG ALTEG LITAPXOLY OTAV TO ATTOTEAECUA MIAG
50Qa0TNEIOTNTAG ETTNEEACEI TO KOOTOG I TV AMOSOTIKOTNTA PIAG AAANG SpaaTneIotnTag (Porter M.; 1998), €101 woTe va
TTAPAYETAI PIA CNUAVTIKN TINYH AVIAYWVIOTIKOL TTAEOVEKTAUATOG KAl TTOOOTIBEUevNG agiag. (Porter M.; 1985). H aAvacida
a&iag, dnAadr), avaAvel TNV eMIxEiPNOoN OTIG OTEATNYIKA KOPIEG §pACTNPIOTATEG TNG, OLTWGS WATE VA €EETALEI TNV TTOPEI TOL
KOOTOULG TTOL AVTIUETWTICEN N ETTIXEIPNON, KABWG KAl TIG LITAPXOLOEG N SLVNTIKES TTNYEG SIAPOEOTTOINCNG TNG. MeAeTaTal, e
GAAa AOyIa, N pLON Kal 0 PABUOG TNG CLVEPYEIAG TTOL EVOEXOMEVMG AVATITOCCETAI METALD TWV ECWTEPIKWY AEITOLOYIWV
EVOG OpYavIoUOoL,. Mia emXEipnNon EMTOYXAVEL AVIAYWVIOTIKO TTAEOVEKTNUA EKTEAQVTAG QLTEG TIG S0ACTNEIOTNTEG e
XAUNAOTEQO KOOTOG ) KAALTEQA QTMO TOLG AVIAYWVIOTES TNG KAl YEVIKOTERA, O SIAPOPEG OTIG AALCISEG agiag PETALL
AVTAYWVIOTIKWV ETTIXEIONOEWY WTTOPEI VA €ival N KOPIA TTNYN AVTAY®VIOTIKOL TTAcovekTApaTog (Mamaddkng B.; 2007).
YOUPWVA PE TOV KaBnyNnTr Porter, ol A&Tovpyieg PIAg EMXEIPNONG PTTOPOLY VA XWPICTOLY O& SV0 YEVIKEG OUASECS, TIG KOPIEC
(TTOL €xOLV va KAVOLV KATA KAVOvVA PE TN Snuiovpyia, T Siavoun, Teowbnon Kal LTOoTAPIEN TOL TTPOIOVTOG) KAl TIC
OTTOOTNPIKTIKES (TTOL TTEPIRAAAOLYV TIG KOPIES KAl TTAPEXOLY TNV ATTAPAITNTN LTTOSOUN YIa TN SIACPANICN TOLG). Ta TTEOIOVTA
f']g(?l LTTNEETIEC SIEPXOVTAI OAWDYV TWV AEITOLPYIWY TNG AALCISAG TeIPIaKA Kal o€ KABe OTASIO ALEAVOLYV TNV ECWTEPIKA TOLG
adia.

ETol peTah TV KOPIWY AEITOLEYIWV CLYKATAAEYOVTAl OI EENG (Porter M.; 1985):

AEITOLEYIEG XEIPIOPOL EloepXOUEV®V (Inbound Logistics). AEITOLEYIEG TTOL OXETICOVTAI Pe TNV LTTOSOXH, TNV ATTOBNKELON KAl
TN SIaKivNon TTPOTWV LA®Y, ATTOYPAPN, ETMIOTOPOPEC OTOLGS TTPOUNOELTES, EAEYXO ATTOBEUATWV.

A&iTovpyieg Tapaywyng (Operations). APACTNEIOTATEG TTOL OXETICOVTAI PE TNV LETATTIOINCN TWV EI000WYV OE TEAIKO TTOOIOV,
OTTWG OLOKELATIA, CLVAPPOAOYNGN, EAEYXOG, CLVTNENCN EEOTTAICHIOD, EYKATAOTACEIG.

Alaxeipion e€epxoptvayv (Outbound Logistics). AeiTovpyieg TTOL OxeTICOVTAl PE TN CLAAOYN, TNV ATTOBNKELOT KAl TN PLOIKN)
dlavopn ToL TTPOIOVTOG. AV €0TIACOLUE O€ LAIKA AyaBd TOTE TTPOKEITAI YIA XEIPIOUO LAIKWYV, HETAPOPES, ATTOOEUATA KATT. AV
£0TIACOLUE OE LTINEECIES, TOTE TIPOKEITAI TIEQICTOTEPO YIA TIG SIASIKACIEG HE TIG OTIOIES EXEI O KATAVAAWTNG TTOOCRACN OTNV
LTTNEECIA.

Marketing kal mwAnoeg (Marketing and Sales). ApagTnEIOTNTEG TTOL OXETICOVIAI PE TNV TTAPOXN TWV HECWV TTOL
EMTOETTOLY OTOV KATAVAA®TN VA eVNUEQLWOEl YIA TO TTIPOIOV KAl VA TO AyopAoEl, OIS diapnuion, S10iknon TTOANCEWY,
TPoWONOCN, TIMOAOYNON, ETTIAOYN KAVAAIQV SIAVOUNG KATT.

YTINQEeoieQ PETA TNV TTANON (Services). ApAcTNPIOTNTEG TTOL OXETICOVTAI HE TNV TTAPOXN LTTNEESIWY YIa TV abénon N
dlatnpenon TG agiag ToL TTPOIOVTOG, OTIWG EYKATAOTAON, ETMIOKELH), EKTTAISELON, TTAPOXN AVIAAAGKTIKWY, TTOOCAPHOYN
TTPOIOVTOG.
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H AAvgida Aéiag Tou Porter

YTOV EVTOTTIOHO TWV LTTOOTNPEIKTIKGV AEITOLEYIWY UTTOPOLUE VA SIAKPIVOLLE:

NpoounBeiec — Ayopeg (Procurement). ApacTnEioTNTEG TTOL CLVEEOVTAI PE TNV ATTOKTNON LAIKWV TTOL
EI0EQXOVTAlI OTNY TTAPAYWYIKN SIAdIKACIA OTIWC TTPWTEG LAEC, EEWTEQIKEG LTTNPEECIEC, EEOTTAICUOG KATT.
‘Exouv va kavouv pe TNV aAuboida a&iag oto oLVOAO TNG, YIATi LTTOCTNEICOLY OAEG TIC KLPIEC AEITOLEYIEG.
Epevva kal Avamruén (Technology). ApaoTnEIOTNTEG TTOL CLVSEOVTAl TOCO HE TO OXESIAOUO TWV
TTOOIOVT@Y OCO KAl UE TN BEATIOON TNG EKTEAEONG TGV LTTOAOITIWYV AEITOLPYIWY TNV AALCISA Agiag. KaBe
5pa0TNEIOTNTA TTEPIACUPAVEI TEXVOAOYIA, KAl TEXVOYVWOIA O& KATTOI0 PABuO.

Aloiknon AvBpwTtivewyv mopwyv (Human Resource Management). ApaocTtnpioTNTEG TTOL ATTAITOLVTAI YIA
N SIACPANON TNG OTEAEXWONG, EKTTAISELONG KAl AVATITLENG TTOOCWTIIKOL. Eival eupavng n onuaacia
aLTAG TNG. AaTovpyiag o OAn TNV aAvoidéa adiag, KAaBwGg OAeg of SpaAaTNEIOTNTEG XONOIUOTIOIOLY
TTOOCWTTIKO.

Eowrtepikr) Ymodoun (Firm Infrastructure). ApactnEiotnTeg OTIWG  YEVIKN SloikNON, XPENUATOSOTIK
Sloiknon, avamTuén OTEATNYIKNG — OTEATNYIKOG TTPOYPAUUATIOUOG, VOUIK) LTTOCTNQIEN EiVal ATTOAVT®G
ONUAVTIKES VIO OAEC TIG AEITOLEYIEC O€ pIA ETTIXEIPNON.

NMap’' OAn OpwWG TN onuacia Twv dpacTtnplotnTwy adiag, n aivoida a&iag dev amoTteAel AmAd eva
ABpPOoIcUa  ETMUEQOLS SPACTNPIOTATOV CGAAA &va OPYAVIKA oLveedepevo oLVOAO. O1 SIAPOPES
SIACLVOETEIC TTOL TTPOKLTITOLY OPICOVTAl WG OXETEIC METAEL TOL TPOTIOL E TOV OTTOIO EKTEAEITAI KATTOIA
50a0TNEIOTNTA KAI TOL KOOTOLG 1N TNG ATTOSOONG KIAG AAANG.

QOTOCO N AVTAYWVIOTIKOTNTA HIAG ETTIXEIPNONG &€ OTNEICETAI ATTOKAEIOTIKA OTO KOOTOG 1 TNV amodoon
TV S0ACTNPIOTATWV TNG SIKNG TNG AALCISAG AEIAG, AAAQ KAl O€ EKEIVEG TV TIPOUNBELTWY TNG, TWV
KAVAANIQV SIavopung, AKOUN KAl TV AyOpACT®Y. YTIAPXE OLVABWG LIOBETNON EEEISIKELUEVY POARY KAl
N aAvoidba afiag PIAg EMIXEIENONG ATTOTEAEl TUNPA HIAG HEYAADTEONG OEPAG S0ACTNOIOTATWY TOL
AeyOpevoL ovoTNUaTog adiag (value system), To oTToio TTEQIAAPPAVEI KAl TIG TTOOAVAPEPOEITES AALTISEG

adlag.
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To oboTnua aiac (Value System)

O1 6pacTnEIOTNTEG agiag MIAg ETTXEPNONG ATTOTEAOLY TO BeuéNo AiBo yia TNV eMMiTELEN AVTAYWVIOTIKOL
n)\sovsKTnuoTog

O 1p01OG TMOL Ba TEAYUATOTOIETAl KABE pid Amo ALTEG O OLVOLACUO JE TNV OIKOVOUIKN TNG ONUACia,
KABOPICEl TNV KOOTOAOYIK) BE0n TNG  EMIXEIPNONG OE OXECN HE TOLG AVIAYWVIOTEG TNG, TN OLVEICPOPA KABE
6paCTNEIOTNTAG  OTNV  €CLTTNEETNCN TV  AVAYK®Y TV TEAATQYV, ATTOTEAWVTAG OLYXQOVAG ™nyn
Sla@opoTToinoNnG.

QoT1000:

*H avIaywVvIoTIKOTNTA UIAC ETTIXEIDNONC OUC Sev otnpileTal OTFOK)\EIOTIKO OT0 KOOTOC N TNV armodoon 1wV
6ooomolomToov TNC SIKNC TNC oAumSoc alac, al\Q KAl O€ EKEIVEC TV TTOOUNBELTAOV TNC, TWV KAVAANIQV
Siavoung, aKkoun KAl TV AYOPACTMV.

‘Eva amo 1A KOQIA XAPAKTNEIOTIKA &ival OTI TTIOAD  OTIAVIA UId_ETTIXEIONON  AVOAAURAVE OAeG TIQ
SpaoTNEIOTNTEC A&IAC, ATTO TO OXESIAOUO TOL TTEOIOVIOC WC TNV TTAPASOC TOL OTOV TEAIKO KATAVAAWTN.

YTTAOXE opvr’w@ooc mo@émon £E£|6|K£L;uévoov oé)\ooy Kal N o)\ociﬁo aiac WIag ETTIXEIONONC ATTOTEAE TUAUA
UIOC YEYOALTEQONC OEIPAC SPA0TNEIOTNTWY, TOL AeyouevoLu Yvortnuartoc Atiac (Value System).

H 6np|oupylo ovmyoowonmo n)\sovaKTnpoTog QATTOTEAEI covopmcn TOUL Tporrou bUE TOV o1'r0|o N
ETTIXEipNON 6|oxs|p|C£To| TO oLOTNUA afiag Kal OUVTOVICEI TIC SIKEC TNG S5pACTNPIOTNTEG HE EKEIVEG TWV
TTPOPNBELTWYV, TWV KAVAAIV SIavVouNG, KAl TV AyOpACTTWV.

*Me_Tnv_KAOeTn OAOKANPWON ETIXEIQEITAl BEATIOOON TNG AMOS00NG UECW  ISIOKTNCIAG TIEQIOCOTEQWY
TUNUATWY _TOL  OLOTAUATOC  agiag QTTOOKOTIWVTAC OTNV__ EMITELEN  TTEQIOOOTEPRV  EOWTEPIKRDV
Slaouvvbeoewy.

*H &10iknon OAIKAG TTOIOTNTAG ETTIXEIOEI PEATIOON TNG ATTOS00NG HECG OTEVOTEPWV OXECEWV HETAEL TWV
EMPEPOLG  AALOISWY agiag (TT.X. TTOAAOI KATAOKELAOTEG ETTEKTEIVOLY TN OLVEQYACIA TOLG HE TOLG
TTPOPNBELTEG TOLGS KAI TOLG SIAVOUEIC, AKOPA KAl OTA APXIKA oTadIa SnuIovLEYIAG TOL TTPOIOVTOG).

Mnyn: Porter M.,

Press, 1985,

ANuoidec Alucida ANuoideg ANuoideg
agiag asiag agilog agiag
PoUNBeuTWV ETILXELPNONG KavaAlwy 0yopOoTWY

“Competitive Advantage: Creating and Sustaining Superior Performance”, New York, The free
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